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LIFE INSURANCE GAINS IN 1907, COMPARED WITH THOSE 
OF PREVIOUS YEARS. 

N advance of any and all State Insurance Departments’ re- 
| ports, THE SPECTATOR presents, in this issue, a detailed 
tabular showing of the “Financial Standing and Business in 
1907” of 156 of the leading life insurance companies of the 
United States, compiled from the sworn reports filed by these 
companies with the various Insurance Departments. During 
the last year the Mutual Reserve was placed in the hands of 
receivers, the Provident Savings was temporarily forbidden 
to write new business, and several of the smaller companies 
ceased to operate in New York State; but even in 1906, be- 
fore these changes took place, only 43 regular life companies 
were licensed to do business in New York, and it is, therefore, 
scarcely necessary to say that the detailed figures for the 156 
regular companies, which appear on other pages of this issue, 
practically amount to a complete balance-sheet of the opera- 
tions of the legal reserve life insurance companies of the 
United States in 1907. With only a few comparatively unim- 
portant exceptions, the table which we present contains the 
1907 figures for every one of the life companies which was 
doing business in New York in 1906, and makes it now possi- 
ble, for the first time, to draw an exact comparison between 
the operations of the 43 companies in question in 1906 and 
1907, and to reduce to definite figures the falling off in 1907 
from the customary annual gains under normal conditions. 
All computations on these lines up to date have necessarily 
been mere estimates, or more or less accurate guess-work ; but 
the showing which we here present is substantially exact, and 
strikingly tells the effects of the troublous life insurance con- 
ditions in New York State in 1907—in part due to the revolu- 
tionary reconstruction of the statutory life insurance code of 
New York, in part to the anti-life insurance sentiment created 
by the Armstrong investigation, and in part to the financial 
depression in the latter months of 1907. 

Extracting from our tabular showing of the operations of 
156 companies the figures therein presented for 39 of the 43 
companies which were doing business in New York in 1906, 
and adding to those totals approximate figures for 1907 for 
three of the four other companies—based on the statements of 
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those companies for 1906 and the advance report for 1907 
issued in January last by the New York Insurance Depart- 
ment—we find that all the regular life companies doing busi- 
ness in New York in 1906 (with the single exception of the 
now defunct, Mutual Reserve) in 1907 had a combined pre- 
mium income of $499,316,027, as compared with one of $495,- 
431,755 in 1906. The 42 companies in question, therefore, 
made a net gain of $3,884,272 in premium income in 1907, as 
compared with the aggregate of premium receipts in 1906; 
and a comparison of the New York reports for 1906 and 1905 
shows that the net gain in premiums made by these same 42 
companies during the year 1906 was $7,515,940. In other 
words, the net gain in premium income in 1907 was smaller 
by $3,631,668 than that scored in 1906. In point of total in- 
come, the decrease in gain in 1907, as compared with 1906, 
was considerably larger, the total income of $637,965,693 
scored by the 42 companies in 1907 showing a gain of only 
$4,322,252, as against a gain in total income of $19,208,238 
in 1905. 

As might have confidently been foreseen, the decrease in 
the gain in assets in 1907 was a notably large one, such an 
outcome of the extraordinary decrease in the market values 
of investment securities at the end of the year of course hav- 
ing been inevitable. In 1907 the 42 companies in question 
wound up the year with gross assets of $2,964,658,862, as 
compared with assets of $2,846,928,592 held by them at the 
end of 1906, thus making a net gain of $117,730,270. In 1905 
the gain in assets scored by those same companies amounted 
to $200,989,547, and the gain of only $117,730,270 in 1907, 
therefore, showed a falling off of $83,259,277, or more than 
41 per cent. The average annual gain in assets for the pre- 
vious decade of all regular life companies reporting to the 
New York Insurance Department was more than $150,000,- 
ooo, and not since 1898 had the amount of the annual gain 
been as small as that of 1907, the aggregate gain in 1898 
having been only $117,065,570. But the fact that the net 
gain in assets in 1907 was materially smaller than in any 
year since 1898 is not at all surprising, in view of the un- 
precedented depreciation in market values last year. In fact, 
the surprise really is that, valuing their securities on the basis 
of market values on December 31, 1907, the companies could 
really show any increase at all during the year, let alone one 
of more than $117,000,000. 

In the particularly interesting matter of the net increase in 
the volume of insurance in force a decided falling off from 
the average annual increase of recent years might naturally 
have been expected in 1907, and hence it is not at all surpris- 
ing that the tabulation of the figures for the 42 companies 
shows a net increase of only $165,159,257 in the aggregate 
business carried by those companies at the end of 1907, as 
compared with their total at the end of 1906. This com- 
parison is an entirely fair one, for the reason that the returns 
for both of the years in question have been made on the paid- 
for basis, whereas in the returns for 1905, including many 
statements on the basis of “business written,” no accurate 
comparison between the results of 1906 and 1905 could be 
made. Nevertheless, some idea of the great falling off of 
1907 in the amount of net gain in business in force can be 
gained by comparison with the annual average gain of the 
decade immediately preceding 1906. At the end of 1905 the 
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regular life companies reporting to the New York Insurance 
Department had in force ordinary policies aggregating $10,- 
553,839,955, and the total at the end of 1895 having been but 
$4,818,170,945, it is evident that in the narrow space of the 
ten years ending December 31, 1905, a net gaimpof $5,735,- 
669,010 was made in the aggregate amount of business in 
force. That is to say, the average annual gain for that decade 
was $573,506,901, and in 1907 the actual net gain was but 
$165,159,257,or less than 29 per cent of the average for the ten 
years, 1895-1905. In the case of industrial business, there 
was but a slight decrease in the gain of 1907, as compared 
with that of 1906, but by no means so noteworthy a falling 
off as in the gain in ordinary business, and while the complete 
industrial figures for 1907 are not yet obtainable, it may 
safely be assumed that the industrial gain for 1907 comes 
well within $25,000,000 of the net increase of nearly $130,- 
000,000 in 1906. Such are some of the more important show- 
ings of a comparison of the life insurance operations of 1907 
with those of 1906 in the case of the companies which were 
doing business in New York in 1906, and, in view of the ex- 
ceptionally trying conditions of 1907, the wonder is that last 
year’s decrease in the net gains in premium income, total in- 
come, gross assets and business in force, as compared with 
the averages for the previous decade, was not materially 


greater. 
* * * “ * 


The extensive tabulation referred to above deals with the 
salient points of the 1907 statements of the level premium 
life insurance companies of the United States. About one 
hundred and sixty organizations are included, only a few 
minor companies having failed to send in returns. The 
totals indicate that in spite of all the agitation regarding 
life insurance it still maintains a large share of the confidence 
of the public, while the fact that the disbursements to policy- 
holders are annually increasing is evidence of the fact that 
the institution is fully capable of carrying out all its con- 
tracts. During 1907 the volume of assets held increased 
by over $110,000,000 and passed the three billion dollar 
mark. The surplus funds show a considerable decrease, due 
entirely to the great depreciation in market quotations of 
bonds and stocks. This decline, however, is but temporary, 
and as the companies can hold the securities without being 
compelled to sacrifice them at forced. sales, the values will 
ultimately be partly if not wholly restored. Comparatively 
small gains were made in premium and total income during 
the year, and in view of all the conditions it is a source of 
satisfaction that any progress was made. An increase of 
$17,000,000 in payments to policyholders brings the annual 
disbursements on this account to more than $300,000,000, 
which is at the rate of a million dollars for every working 
day in the year. It is not an easy matter to conceive the 
vast amount of good accomplished by the distribution of 
that enormous sum day in and day out during the year. 
Despite the great increase in the number of new companies 
(no less than twenty-seven having started last year) the 
new business writings were about ten per cent less than in 
1906; but, on the other hand, the business on the whole was 
held better, for the gain in amount in force was a little 
greater during 1907 than in the preceding year. The com- 
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panies listed have outstanding contracts—including both 
ordinary and industrial policies—of $14,080,060,979, a sum 
which means much to the economic welfare of the nation. 
That the obligations will be met as they accrue, there can be 
no doubt, and policyholders may well feel that their life in- 
surance, as guaranteed by these companies, is amply secured. 





T is believed that, as a result of recent investigations, it 
will be the policy of the members of the Western Union 
to favor the establishment of independent rating agencies in 
the Western States which will issue advisory rates based upon 
some safe and reasonable system of computation. With nu- 
merous anti-compact laws already in force, and the yearly pos- 
sibility of others being enacted, it seems to some underwriters 
that it would be good policy to shift all responsibility for rate- 
making from the organization. The publication, by inde- 
pendent raters, of advisory rates, which no one is obliged to 
use, but which are considered as indicating, approximately, the 
actual cost of the indemnity sold plus a small margin for 
profit and unforeseen contingencies, appears to have advan- 
tages, provided the raters have sufficient and accurate in- 
formation as to the fire-cost of the various classes of risks 
upon which to base their conclusions as to what are proper 
rates. Combined classification of risks, premiums and losses, 
voluntarily conducted by the companies (as is already done 
in a restricted degree for certain States), seems to be a neces- 
sary step to the solution of this vexatious problem. 





NE prominent fire insurance company has recently com- 
piled its experience during eleven years on brick, pro- 

tected school-houses and on boarding schools. It found that 
on school-house buildings and contents its loss ratio (with an 
average rate of 35 cents) was 71 per cent, and that, as a class, 
they were loss-producers. This company found that the aver- 
age rate on school-houses and contents received was 35 cents, 
and calculates that 50 cents per annum, or $1.35 for three 
years, is necessary for a profit on the average, and that in 
some sections much more should be secured. Boarding schools 
are classed among the undesirable risks, as it is figured that 


current rates are much below cost; properties of this class 


carry commercial hazards (they burn if they are unprofit- 
able), and the physical hazard is that of a hotel plus the risks 
incident to vicious or mischievous scholars. The deduction is 
that boarding schools constitute a good class to avoid. 








The Brooklyn water supply question will not down. The agitation 
is kept up in Brooklyn papers.and echoed by the public, because it 
appears so much has been done in the last four years that some recog- 
nition should be given to the value of the changes in reduced mini- 
mum rates. The objection of the underwriters is that concessions 
have been made already for partial improvements, and that the com- 
pletion of the system of improvements outlined by the committee on 
water supply is still far off. The underwriters affirm an entire willing- 
ness to concede the demand for the removal of the increase originally 
laid upon the rates in that borough as soon as the improvements are 
finished. The present attitude of a few companies toward Brooklyn, 
however, is unfortunate in causing antagonisms which may be produc- 
tive of great harm hereafter. © . 
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FIRE INSURANCE. TOPICS 


NEW YORK SURVEYS. 


We understand that agents in other cities are disturbed by the re- 
duction in the net surplus of several of the more important offices 
reported December 31 in comparison with the report twelve months 
before. When such companies as the leaders in Hartford and New 
York fall off, it is a matter of interest to the agents; but if these agents 
have read the papers carefully, they must have known that the loss 
in surplus is because of the diminished value of investments. 





Insurance against sprinkler leakage seems to attract companies for 
awhile, and then it is abandoned. One of the accident companies was 
interested in the report that the American Lloyds held a practical 
monopoly of the business at the present time, and undertook to col- 
lect statistics ‘on the subject. They speedily learned that no reliable 
statistics are obtainable, but they discovered that a few companies tried 
it in some States, but were debarred in others. The accident people are 
energetic, and will not be scared out of the game very easily. 

The final fate of the old Eagle Fire of this city is still the subject 
of some gossip. The opinion prevails that the last contract of re- 
insurance with the North British and Mercantile effectively tied the 
company’s hands from reviving its business unless the name of Eagle 
is suppressed. 

Mayor McClellan has appointed former Sheriff Nicholas J. Hayes as 
Fire Commissioner, to succeed the late Hugh Bonner. Mr. Hayes 
was at one time a clerk in the Supreme Court, and served six years as 
deputy chief clerk, before he was appointed Fire Commissioner, dur- 
ing Mayor McClellan’s first term. He was elected Sheriff in 1906 
and served two years in that office. It is understood that Patrick A. 
Whitney will remain as Deputy Fire Commissioner. 

The New York Insurance Exchange is sending out notices to 
licensed brokers regarding pledges to the Suburban Fire Insurance 
Exchange, calling their attention to the fact that the 31st of March 
has been fixed as the date after which no brokerage will be allowed 
on policies insuring property located in suburban territory except to 
those who hold a certificate issued by the Exchange. 

Fire Marshal Beers of Brooklyn recently arrested John Koznowsky 
on a.charge of burning a tenement house at 621 Third avenue, 
Brooklyn. 

J. G. Hilliard has been appointed agent of the Prussian National 
of Stettin for New York city and the shore lines of Brooklyn and 
Jersey City. The appointment takes effect April 1. 


The regular monthly meeting of the Insurance Society of New York 
was held last Tuesday evening at the society’s rooms, 16 Liberty street. 
The guest of the occasion was the Hon. Herman A. Metz, Comptroller 
of the city of New York, who addressed the members on the sub- 
ject of “Municipal Finance.” 

The notice of further cancellations of the lines held by companies 
on the carbarns of the Metropolitan Traction Company leaves the in- 
sured in the position of coinsurance under the operation of the eighty 
per cent clause for a large amount. This is not a pleasant contem- 
plation for the stockholders or creditors, and only adds to the mis- 
fortunes of the old corporation, which has been the creature—or victim 
—of frenzied finance. 


The meeting of the National Electric Protection Association, which 
began yesterday and will be continued to-day, offers opportunity for 
the adoption of severer regulations in installations and wiring con- 
nections, to avoid the latest dangers from this subtle hazard. The 
electrical engineers have not been unmindful of the dangers revealed 
by fires, and the underwriters, who have paid the bills, are anxious 
that the methods shall be steadily improved until they are infallible as 
to dangers. 

The companies are either careless or indifferent—or both—regarding 
the wording used in forms of policies involving details. The brokers 
have never given up the fight for their own peculiar wordings, which 
in-many cases are clearly in violation of Exchange rules. A few 


months ago there was quite a stir about the use-of defective forms, 
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and in the past a number of companies have been fined for this offense. 
But the evil has not been cured, and to-day companies write forms 
which contain such descriptive terms as “‘personal effects” or “per- 
sonal property,” or, worse yet, “articles of every description,’ and 
occasionally ‘‘miscellaneous articles pertaining to their business not 
otherwise specified.” Perhaps a fresh outburst of caution would help 
matters; but, in the opinion of some of the wisest offices, the ab- 
rogation of one-half the forms now mandatory would be the easier 
way out of what is now a source of irritation on the part of the com- 
panies as well as brokers. 


While it is probably true the tangled finances of last autumn caused 
some distress to brokers and led to some slowness in their payment to 
companies, there is little or no complaint on that score now. The 
requests to the arbitration committee for an extension of the limit of 
payment are always in order and have become normal again. The 
companies, as a whole, are well satisfied with the brokerage payments 
in this city and the agency companies would be pleased if their army of 
agents were equally prompt. There does not appear to be any fixed 
rule, involving a penalty, for slow. payments in the agency system. 
Each company is a law unto itself in enforcing the settlement of 
lapses. In rare cases of delinquency with accounts unpaid for six 
months or more, changes in agencies were ordered; but a manager 
with large experience says that it is quite within the truth to say that 
twenty-five per cent of the agents exceed the prescribed limit in their 
remittances two months, and fifteen per cent exceed the limit three 
months or more. By comparison, New York brokers are paragons of 
promptness in their settlement. The delinquents in this city are in- 
significant. 


A city merchant lately received from a San Francisco correspondent 
a list of policies held in that city upon the stock of a customer. The 
total was upwards of $200,000, and the majority of the list was of the 
eminently respectable quality, but the remainder included about as 
poor a lot of third and fourth class companies from the remote West 
and South and from Europe as could be gathered. There were in- 
numerable mutuals, with offensive assessment clauses, and fifty per 
cent of them would be instantly thrown out upon investigation of the 
facts. 


We are informed that there is a demand on the part of several 
large church corporations for concessions in rates, and one influential 
denomination has procured a list of rates on brick and stone churches 
of the same class in all the leading cities in the United States, and 
the comparisons with New York and Brooklyn are rather remarkable 
and somewhat curious. There are several instances in cities of ad- 
mittedly second and third class fire protection where the rates on this 
class of churches range from twenty to fifty per cent less than similar 
risks here. There is no pretense of schedule rates being applied any- 
where, and it is simply the concession of a lower minimum for the 
class which produces such mixed results. 





BOSTON AND VICINITY. 


The chief topic of the week is the placing in the hands of a re- 
ceiver of the China Mutual Insurance Company, by the Supreme 
Court, at the instance of the Insurance Commissioner—the temporary 
receiver being Arthur D. Hill. Pending a hearing which will. be 
held March 27, the company is enjoined from writing further business. 


The reason assigned by President Poole for the failure is the heavy 
losses sustained by the company on marine business during the past 
year, which, he says, has never been equaled in forty years’ business. 
The China Mutual has been in business since 1853. 


Secretary R. W. Hilliard, of the New England Bureau of United 
Inspection, attended the meeting on automobile garages, in New York, 
Monday, the 23d inst. 

Edward E. Eaton, special agent of the German-American Fire, has 
been elected a member of the New England Insurance Exchange. 

Walter S. Brown, a graduate of the Massachusetts Institute of 
Technology, has been appointed an inspector of the New England 
Bureau of United Inspection. 
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NOTES FROM PHILADELPHIA. 


The Philadelphia Suburban Underwriters Association, under date 
of March 2, 1908, has issued a new hand-book revising all minimum 
rates and rules promulgated by the association in the minimum rate 
and rule book for New Jersey dated January 1, 1904, with all sup- 
plements and circulars thereto, with the exception of the general ad- 
vance circular No. 102, issued March 17, 1902, which is still opera- 
tive, a copy of which is published on page 132. 

The special committee of the Fire Insurance Society of Phila- 
delphia, which has been at work on the constitution and by-laws, with 
the idea of framing rules for the better and more satisfactory govern- 
ment of the society, has completed its work and published the result 
in the March Bulletin. As there are no radical changes, it is be- 
lieved that members will vote to adopt the same practically in the 
form suggested. 





THE MIDDLE STATES. 





Albany Legislative News. 
[From OUR OWN CORRESPONDENT. ] 


The Assembly advanced to third reading Assemblyman Foley’s bill, 
relative to appointment of umpire, and passed Assemblyman Lowe’s 
bill, relative to reinsurance. 

The Senate insurance committee has reported favorably the following 
bills: 

Senator Grattan’s, relative to the insuring of persons and property 
from damage caused by water. 

Senator Grattan’s, relative to the extension of the territorial limits of 
existing town co-operative insurance companies. 

Senator Cobb’s, with reference to reinsurance. 

The Assembly insurance committee has favorably reported the follow- 
ing bills: 

Assemblyman J. A. Foley’s, relative to provisions in contracts for the 
appointment of an umpire. 

Assemblyman Lowe’s, relative to reinsurance. 

Albany, March 23. 


LANCASTER. 





New York Street Railways Change Brokers. 


The New York City Railway Company has appointed Henry W. Brown 
& Co., of Philadelphia, as brokers, to have entire charge of its insur- 
ance, succeeding R. C. Rathbone & Son. Apparently the street railway 
authorities have come to a realization of the seriousness of the situation, 
which has caused no little comment and interest in insurance circles for 
some days past. It is understood that improvements will be installed 
at once. 





—The special agents of the New Jersey field have organized a pond of the 
ancient and honorable order of the Blue Goose. The officers elected were: 
George A. Clarke, most loyal gander; W. F. Ingraham, supervisor of the flock; 
Jas. M. Hodges, wielder of the goose quill; James Westervelt, keeper of the 
golden goose egg; Russell M. Young, custodian of the goslings; W. E. Brew- 
ster, guardian of the nest. ® 





THE WEST. 





—John M. Murray of Chicago has been appointed Illinois special agent of the 
Aachen and Munich. 

—Several companies have retired from Mattoon, Ill., owing to heavy ldsses and 
inadequate fire protection. 


—The Security Mutual Fire of Chatfield, Minn., has amended its articles of 
incorporation so as to permit the establishment of a guaranty fund. 

—Richard A. Delmege, one of the founders of the Century Insurance Company 
of Des Moines, Ia., died recently after an illness of nearly four months. 


—The stoppage of the supply pipe was responsible for the failure of sprinklers 
to open in the recent fire at the Bryant Paper Company’s plant at Kalamazoo, 
Mich, 


—The German Union Fire of Baltimore is about to enter Ohio, Wisconsin, 
Michigan and Minnesota, under the supervision of Smith, Stockman & Co., as 
general agents. 

—Daniel C. Osmun, formerly Western manager of the Imperial of London 


and later with the Western Union, died last Sunday in Washington, D. C., aged 
seventy-four years. 


—George H. Bell, Ohio State agent of the North British and Mercantile, has 
been made second assistant manager of the Western department of the com- 
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pany. John H. Gray, Indiana State agent, succeeds Mr, Bell in Ohio, and Frank 
L. Stabler succeeds Mr. Gray in the Indiana field. 

—The Virginia State has added Indiana to the territory already covered for it 
by the general agency of Shipman & Wayne of Indianapolis. Heretofore the 
Indianapolis Fire had the general agency of the Virginia State for Indiana. 


—The Board of Public Safety at Toledo, Ohio, has notified the city council 
that the water mains are inadequate and in bad condition from electrolysis, and 
that a fire tug and auxiliary high-pressure system are urgently needed. 

—It is reported that J. J. Purcell has resigned as manager of the Under- 
writers Salvage Bureau, taking effect April 1, and will return to his former 
position as superintendent of agencies in the Western department of the Hartford 
Fire. 

—During a recent fire in the congested district at Cleveland the water tower 
was overturned as soon as the high-pressure force was turned on. Some new 
means of anchoring it to the ground is necessary when the high-pressure system 
is working. 

—Walter F. Knott, for over twelve years special agent and inspector for Cook 
county for various companies, has been appointed Chicago manager of the 
Northwestern Underwriters Agency, the latter acting independently of the North- 
western National, both as regards lines and local representation. 





THE SOUTH. 





—At present there-.are eighty-five sprinklered plants in Texas, with a growing 
demand. 


—Gilbert Hay of Waco has been appointed Texas general agent for the Walla 
Walla Fire. 


—H. B. Richardson has been appointed Assistant Insurance Commissioner of 
South Carolina. 


—T. A. Manning of Dallas has been appointed Texas general agent of the 
Reliance of Philadelphia. 


—Geo. W. Jalonick, Jr., has been appointed Arkansas special agent of the 
Commonwealth Fire of Dallas. 


—The Ohio German is entering North Carolina through the general agency of 
M. A. Shumard & Co., New Orleans. 


—W. L. Nelson & Co., general agents at Memphis, Tenn., are to open a 
brokerage office at New Orleans in the near future. 


—James C, Stephens, with G. L. Meyers of Memphis, Tenn., has been ap- 
pointed West Texas special agent of the Firemans Fund. 


—The executive committee of the South-Eastern Tariff Association has named 
Atlantic City, N. J., as the place for the next annual meeting. 


—G. Harrison of Richmond, Va., has been appointed special agent of the 
American of Newark for Virginia and North and South Carolina. 


—Martin Kesmodel, for many years president of the German-American Fire of 
Baltimore, died last week at his home in that city, aged sixty-eight. 


—The partnership between J. T. Morris and R. S. Yocum of Dallas, Tex., has 
been dissolved, The general agency will be continued by R, S. Yocum under 
the same style. 


—Charles D, Benbow of Greensboro, N. C., has resigned as treasurer of the 
Dixie and North State Fire Insurance Companies, and is succeeded by J. A. 
Robertson of New Bern. 


_—The presentation of the new agreement for governing the fire insurance 
situation in the District of Columbia was followed by opposition of a determined 
kind at a recent meeting of the local agents at Washington. 


ee 


Prominent Patrons of Life Insurance. 


“More than 5500 persons in America carry life insurance policies of 
$50,000 or more, according to ‘Prominent Patrons of Life Insurance,’ pub- 
lished by The Spectator Company of New York.” 

Leslie’s Weekly here goes on to mention the names of many wealthy 
men carrying large lines of life insurance, and adds: 


These figures seem large, but in the case of many of the men among 
the 5500 are no larger in proportion to their resources and the scale of 
living to which their families are accustomed, and which they expect 
them to maintain, than would be the $5000 or $10,000 policy which pru- 
dent men of modest means think it advisable to carry. The fact, how- 
ever, that so many very rich men are convinced of the wisdom of making 
such provision for the future should lead the man whose family, unlike 
theirs, is wholly dependent upon his business or his salary, to follow 
their example to the extent of assuring to his dependents at least a 
living when the head of the household is removed by death. 


—I look upon THe Spectator as an Al, first-class insurance journal, and I 
look forward to its coming weekly as I do for the daily paper.—E. J. Carlisle, 
adjuster of fire losses. 





March 26, 1908] 


LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


Two blocks of stock of the Provident Savings Life were advertised 
tor sale at auction last week, which made it apparent that this asset 
of E. R. and O. F. Thomas will not be included in the general pool 
which has been formed by the Thomas creditors. The controlling 
interest in the Provident Savings was never delivered to the Phila- 
delphia syndicate to which it was sold, but now rests with the banks 
with which the Thomas’ stock had been pledged as collateral for 
loans. One of the blocks of stock offered consisted of 127 shares, put 
up by the Metropolitan Trust Company, which bid it in. The other 
parcel consisted of 200 shares offered by the receiver of the Me- 
chanics and Traders Bank, and the sale was postponed for a week. 
It has been explained that the appearance of these shares at auction 
represented the method taken by the banks to transfer title to them- 
selves in the shares. It is believed that it is the intention of these 
banks to retain control until the affairs of the Provident have been 
straightened out. When this is accomplished, it is thought that the 
stock will be marketable at a price which will clear the Thomas obli- 
gations. The management of the Thomas creditors’ pool has been 
transferred to the office of Sullivan & Cromwell. 

Harry Knowles has joined the New York city agency of the Pru- 
dential under Manager J. Perry. 

We are pleased to learn that Archibald C. Haynes, who recently 
resigned as a Federal receiver of the Mutual Reserve Life Insurance 
Company, has identified himself with the Prudential Insurance Com- 
pany, in connection with the general agency of Robert J. Mix. This 
will give Mr. Haynes a broad field for the exercise of his peculiar 
talents, and his many friends will be better pleased to see him en- 
gaged actively in life insurance than in filling the position of a 
receiver. 








NOTES FROM PHILADELPHIA. 


Guy de la Rigandiere has been appointed manager of agencies of 
the Home Life Insurance Company of America, of Philadelphia. 
Mr. Rigandiere has several years’ experience in underwriting and 
was until recently superintendent of agents of the Abraham Lincoln 
Mutual Life. The Home Life of America wrote $100,000 of ordi- 
nary business the first day its offices were opened in Philadelphia, and 
will write $350,000 paid-for business during March. 

F, L. Smart is organizing the Investment Sales Agency Company 
to handle the business of the Policyholders Mutual Life of this city. 

W. Y. Irwin is no longer connected with the Home Life Insurance 
Company of America, of Philadelphia, formerly of Wilmington, Del. 

The Home Life Insurance Company of America received jts Penn- 
sylvania license March 6, and in the three weeks following reported 
over $400,000 in business applied for from that field. 

At the banquet of the Philadelphia Association of Life Under- 
writers, held at the Hotel Walton on last Thursday evening, Presi- 
dent F. H. Garrigues, as toastmaster, introduced as the speaker of 
the occasion Dr. George S. Miller, superintendent of agencies of the 
Phoenix Mutual Life, Hartford. The subject of his address was “The 
To-day and To-morrow of Life Insurance.” He analyzed the New 
York life insurance laws, their uses and abuses, merits and incon- 
sistencies; and while voicing his approval of them in general, de- 
clared it necessary to take steps to prevent further legislation rather 
than devote too much energy toward undoing what has been done. 
The address was greatly enjoyed by those present at the meeting. 

George B. Sperry has resigned as manager of the Title Guaranty 
and Surety Company of Scranton, Pa. 

Samuel R. Shipley, former president of the Provident Life and 
Trust, who has been seriously ill for several weeks, is reported much 
improved. He celebrated his eightieth birthday on January 8, 1908. 

Those connected with the Philadelphia clearing office of the Equi- 
table Life were greatly pleased, on Monday evening, by the honor be- 
stowed on them by the officers of the company in tendering them a 
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banquet at the Bellevue-Stratford Hotel, and a most enjoyable even- 
ing was spent by those present. 

Manager Sweeney, of the Hartford Life in this city, having re~_ 
signed, Robert J. Vassuer has been appointed to succeed him. 





A METHOD OF DEDUCING LIABILITY RATES. 
By FRANK E. Law. 
(Continued from THe Spectator of March 19.) 
CORRECTION FOR “BUSINESS GROWING WORSE.” 


In studying any subject, it is important to consider it in its historical 
aspect. It is particularly important in any line of business like insur- 
ance where prices on goods sold to-day are based, in part at least, on 
past experience. A careful investigation is therefore required to deter- 
mine whether conditions are changing, and if so, at what rate. A priori 
considerations will generally enable a qualitative answer to be given, 
but a quantitative answer will often necessitate an extended statistical 
inquiry. 

As respects employers’ liability insurance, a moment's thought suffices 
to convince that the business is ‘‘growing worse.’’ Whatever may be 
the fact as to the physical hazard to which the workman is exposed, 
there can be no doubt of the increasing strictness of the accountability in 
which the employer is held by reason of accidents to his employees. 
Not a year passes without modification of the law, imposing greater ob- 
ligations upon the master as to his servants. 

This being the case, it is evident that the average pure premium loss 
for the group of years serving as the basis cannot properly be used 
without correction in fixing the prices to be charged to-day or in the 
next few years. The rates so fixed would be too low. The following 
table will illustrate the point. The figures are not actual. 
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YEARs. | Wage Expenditure. Losses. Pure Premium Loss. 
lec dict asia inches) | $100,000,000 $250,000 $.25 
METS cor oy tdi tae ees oe | 125,000,000 337,500 .27 
1895. Meee cnrcsckeeet 150,000,000 450,000 30 
| MOTE rare | 160,000,000 528,000 33 
i | _  SEPRS PORE SAR Eine ee 180,000,000 648,000 36 
OME Sor oaaseas $715,000,000 $2,213,500 $.31 





The cost in 1897, it will be observed, was 36 cents, while the average 
cost for the five years was 31 cents. Obviously, then, if rates in 1898 
were based on a cost of 31 cents, loss on the year’s operations would 
result. 

The first step, therefore, in determining the loading for ‘business 
growing worse” is the examination and comparison of the loss costs in 
the successive years. The experience for the country at large is taken 
as the basis, and the pure premium loss is ascertained for each year 
separately. Two corrections must be applied to these pure premium 
losses, one to reduce them to the basis of $5000 limit, and the other to 
reduce them to ultimate or completed experience. If the experience for 
$5000 limit alone may be had without a mixture of other limits, so much 
the better. For the study of these pure premium losses and to enable 
predictions of the probable conditions in the years immediately following 
the period for which experience is available, a graphical method had 
best be adopted. A base line will be laid off, and on this will be marked 
off at equal intervals the years for which data are at hand. The pure 
premium losses for the several years wiil then be erected as ordinates, 
having lengths proportional to the values of the pure premium losses. 
A broken line is then drawn limiting the ordinates. This is followed by 
a smooth curve having the probable situation of the curve deduced from 
experiences so broad as to exhibit no departures from the mean. In 
drawing this probably true curve, care will be exercised so to place the 
curve as to have equal areas above and below the curve and between 
it and the broken line. Extending now the curve in its general direc- 
tion a foundation is afforded for predicting the probable values of the 
pure premium losses for the next few years. 

All of this is shown in the chart on page 166. It will be noted that the 
pure premium loss rose steadily in the successive years, rising from 23.5 
cents in 1893 to 36.2 cents in 1900, so that the average pure premium loss 
in the years 1899 and 1900, 37 cents, was 20 per cent higher than the 
average for the period 1889 to 1900, inclusive, 31.3 cents, and the pre- 
dicted probable pure premium loss for the years 1901 to 1905, inclusive, 
46 cents, was 50 per cent higher than the average for 1889 to 1800, in- 
clusive. 

Clearly if rates for the period 1901 to 1905, inclusive, are to be based 
on the pure premium losses of the period 1889 to 1900, inclusive, it will 
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not do to use the average pure premium losses of the period without cor- 
rection. If it be assumed that the conditions continued to grow worse 
from 1889 to 1900 and then became stationary, the loading that must be 
applied to the average pure premium loss of the period is 20 per cent; in 
short, the correction coefficient is 1.2. But there is no reason whatever 
for supposing that conditions which have continued to grow worse 
through a long period suddenly become stationary and make no pro- 
gression. Rather is it probable that they will continue to grow worse at 
the same rate, or even at an accelerated rate. If it be assumed that 
the rate of ‘‘growing worse’’ for the next five years be accurately fore- 
cast by the extension of the curve in its general direction, then the cor- 
rection coefficient is 1.5. 

Let it not be supposed that the proposition advanced is that the in- 
creasing burden thrown on employers through changing legal condi- 
tions conforms to any regular and mathematical law. Probably the in- 
crease in the weight of the burden comes by fits and starts, now making 
a rapid advance, now a slow advance. All that it is here essayed to do 
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tional premiums will have been secured. It would appear, therefore, 
that there is not likely to be any deficiency from this cause in the wage 
expenditure entering into the experience. 

Second. Are not the pay-rolls in the case of recent years’ business 
more nearly what they should be in consequence of the collection of 
additional premiums than is the case in the earlier years? This is un- 
doubtedly the fact, and in consequence the pure premium losses for the 
earlier years are higher than they should be. It is impossible, however, 
to ascertain what the divergences of these pure premium losses from true 
values are. It is not at all likely that the additional premiums that 
should have been secured on the earlier years formed as large a per- 
centage of the original premiums written in the policies as do the addi- 
tional premiums to-day. During part of the period, at least, hard times 
were upon the country, and employers were more likely to overestimate 
than to underestimate their wage expenditure for the coming year. 
Moreover the volume of business written in these earlier years was 
much smaller than that written in recent years, so that the earlier years 
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CHART ILLUSTRATING INCREASING LOSS TO EMPLOYERS IN THE UNITED STATES 
BY REASON OF THE LIABILITY IMPOSED BY LAW UPON THEM FOR DAMAGES ON ACCOUNT 
OF BODILY INJURIES OR DEATH ACCIDENTALLY SUFFERED BY THEIR ‘EMPLOYEES 


The figures are for the United States as G whole and are based on the experience of the Liability*Conter- 


prohahie and predicted. 


sor 








by @ smooth curve having the probabie s+twation of the curve Geduced from expertence s0 broaG as to exhsbi? 
no. Geparture from the mean. Extending now the curve in its generai Girectibn.a foundation was 
attordea for preadiciea probadbie. toss costs in the near future. 


ence, 7 association composed of companies engaged inthe dusmess of liability smswrance, shai is, of indemnifying employers for 
Josses sustained by reason of the siability smposed by jaw upon them for Gamages on account of bodily injuries or Geath 
accidentally suffered by their employees in Ihe operation of the trade or business. The Conference tabuiaies the combine@ 
experience of its companies for the purpose of Gegucing rases. 

’ The Joss cost is shown per one hundred Goiars of wages. Thus in 1893 the joss tos? was 285 cents per $100. of 
wages paid to employees, in 1894 13: was 276 cents per $100. of wages, in 1895 t+ was 28.5 cents, etc. The. loss 
costs for so 4893 to 1800 are actvai ana based on experience; the joss costs for 1801 ta 1905 are 


The base sine was Grawn and the years taia off thereon. Ordinates were erected proportional in length 
to the goss costs of severaié years. A broken iine was then Grawn timiting the ordinates. This was al 















































The upwarea trena of the curve is, it wild be noticed, marked an@ affords subsian- ot (0) 
«| iad reason for the belief that the toss cost is rapidly rising ae : 
a The increasing doss cos? is not Gue, a 3s betievea, to any increase 7% the ' 
number of accidents rejatirety to the exposure or tn she seriowsness of 
these accidents, but to the sncreasing extent to which the common jaw 
«}- 4 modified by the passage of employers diability acts 4H the severaé H 
states an@ by judicial decisions. { 
! 
Wote:- The toss cost varies with the trade or business, boing ! 9 
™ more for instance for contractors than for manwilacturers; with H - nenere Co -_ a ee 
[ She state, besng mere for ins? Jilineis than in Pennsyivanta; Teenie grt nye, 
ané with the ttmtt of the poticy, being mere for a timit of : mares oO Canney ate Gane oumeaen - 
$5000. than for a dimid of $1500. As dhe composition of the | ? | 
business has ne} varied from yéar te year bud has rte? wes 4 | ° 
é remained constant, the same percentage of contractors ant ~ ! ! { H ' 
°[, and of manwfacturers being tnsered, the @——-——u. \ } H ' ' j 
same percentage of persons in diineis end __- ” } t t { H ! 
jm Pennsylvania being inswred, ere. a ! : { | i 1 1 a 
the figures for the business as a I H - \ | i I | Bae : 
al | weere > ore here given are 1 ' j H 1 t ; H 
| jae tnerenetng tose cook a | eee coe eee ce eee ee 
9 os EL. + —— (ree MLUES OF Loss cosTs ane scruaty | _ __ ME (pn te id 3 
{ace H H AND WERE TAKEN FROM E1PERIENCE ay 2 Hi A A, AE ONS NONE MEE See TEENS OO | years 
- H H H H H H H ois! ( naigsectntea teascccline .< sisuammbae ' - SA SN BS 
Base om aase 90.8 He SBO9 5279 Shae ame as 16.84. 10.64 Gise S159 ShOe 480 
ee ae | a. ol ie ae Ga Bee: 
‘ ' 
ee aye es oe ee ee ae ae tl 
95 ™ 25 36 7 = mr ee 2 —a 705 = OF 
ABSCISSAS, TwE womZOnTm,. OisTaNCEs, REPRESENT YEARO aosuemeew eee 
ORDINATES, TE VERTICAL DISTANCES, REPRESENT LOSS GosTs PER $100 Or Wacts pn paige -  Ry g g mre 
For Act Trapes ano Buswesses ano For Tue Uwrep States AS A Weare Tae PEmOO te TO 0b MTSE Wit, wen Ack CLAIMG Wave BEEN SETTLE, 


is to state some method by which the rate of increase in the weight of 
the burden may be to some extent measured and an idea gathered what 
“factor of safety,’ if the terms may be used in this connection, should 
properly be used by a liability company in fixing its rates. 

A critic of the method would be likely to raise several objections to 
it. These should at least be glanced at to estimate their importance. 

First. Are additional premiums likely to be collected in large measure 
on business of the later years entering into the experience, causing thus 
considerable increases in the pay-roll basis; and in consequence reducing 
the values of the pure premium losses? In answering this question, note, 
first of all, that the size of the increment due to additional premiums de- 
pends upon the vigor with which a company insists on adequate esti- 
mates of wage expenditure when the policies are written. Adequate esti- 
mates mean small additional premiums; inadequate estimates mean 
large additional premiums. Note, further, that by reason of the auditing 
system now pursued by the companies, additional premiums are largely 
secured from a year’s business in the year following that in which the 
policies were written. Note, also, that it is not usual to include in the 
experience any year’s business until the payments can be brought down 
to the end of the third year. By this time practically all of the addi- 


exercise a proportionately less influence in fixing the values of the pure 
premium losses. It should also be noted that if the wage expenditure in 
the earlier years is stated at values less than the true values, thus in- 
creasing the values of the pure premium losses for the earlier years, 
the effect on the curve for “business growing worse” is to elevate it at 
its beginning, so that the rise of the curve becomes slower than .t would 
have been and the predicted values of pure premium losses smaller than 
they would have been. 

Third. Has there not been a change in the distribution by limits? This, 
as has been noted, is allowed for by means of a correction coefficient. 
Whenever possible, also, the experience is obtained for the various limits 
separately. 

Fourth. Has not the use of incompleted experience an effect? This, as 
has been noted, is allowed for by means of a correction coefficient. 

Fifth. Has there not been a change in the composition of business as 
respects classifications, a change, for instance, in the direction of writ- 
ing a greater amount proportionately of the more hazardous classifica- 
tions, thus bringing about a higher value of the average pure premium 
loss? Has not, for instance, the contractors’ schedule risen in volume 


proportionately to the whole and thus noticeably increased the value of 
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the pure premium loss for all schedules? To answer these questions it 
is necessary to determine the percentage of the total volume that the 
volume in each individual schedule forms in the case of each: of the 
years. It will generally be found, in the main, that the percentages of 
composition remain practically constant from year to year. But as a 
check and to take care of the few exceptions, it is best to make an in- 
vestigation of the relations of the pure premium losses ip the succes- 
sive years for each of the schedules as well as for the country at large. 

Sixth. Has there not been a change in the composition of the business 
as respects distribution by States? Has there been, for instance, an 
increase in proportionate volume in the States where the cost of liability 
settlements is the greatest, such as to increase noticeably the value of 
the pure premium losses for the country at large? While there may 
have been a variation, and probably there is a variation in the case of 
individual companies, it is believed that if the experience of all com- 
panies were combined, no such variation would be found. The matter 
may be investigated by ascertaining the percentages, the wage expendi- 
tures in each State, forms of the total wage expenditure in the country 
at large, doing this for each of the successive years. 

Nevertheless it may be admitted that, to some extent at least, the fore- 
going is a rough-and-ready method and is not characterized by that ex- 
actness and definiteness which is desirable. The following method of 
checking may therefore be used. For purposes of distinction, call the 
first method, the method of pure premium losses, and the second method, 
the method of loss ratios. By this so-called method of loss ratios, each 
State may be examined separately to eliminate any error which may be 
due to differences in the composition of the business as respects distri- 
bution by States. The method has also the advantage of eliminating 
absolutely any question of composition of business in respect to varying 
proportions of hazardous and non-hazardous lines, as, for instance, con- 
tractors’ and textile schedules, this being done automatically by the 
use of rates proportional to the various hazards. The method calls first 
for the determination of what may be called the normal or natural rates, 
the rates that might be charged everywhere over the country if the con- 
ditions were the same everywhere. Having ascertained these rates by the 
usual process of multiplying the pure premium losses for the country at 
large by factors to reduce to $5000 limit, to reduce to completed experi- 
ence, to provide for business growing worse, and for expense loading, the 
premium income for each year that would be derived from these so-called 
normal rates will be ascertained. These premium incomes are then di- 
vided into the losses and the normal loss ratios ascertained. A base 
line will then be laid off, ordinates erected proportional in length to 
these normal loss ratios, the actual and probable curves drawn, and pre- 
dictions made as before by the method of pure premium losses. 

The method of loss ratios is more exact and scientific than the method 
of pure premium losses. But the method of pure premium losses re- 
quires less time for its application, always an important factor in sta- 
tistical investigations, and so long as the composition of the business 
remains constant gives no less accurate results. 

The extreme importance of thus viewing the experience in its historical 
aspect cannot be overestimated. Unless the successive years are ex- 
amined separately and the increments in loss cost year by year noted, 
the rates will be made too low to provide for the constantly increasing 
loss ratios. 

(To be Continued.) 





THE MIDDLE STATES. 


Albany Legislation. 
[From OuR OWN CORRESPONDENT. ] 


The Assembly insurance committee has reported favorably Assembly- 
man Cuvillier’s bill, relative to the Deutscher Krieger Bund. 

The Senate insurance committee has favorably reported the following 
bills: 


Senator Rampsberger’s, to facilitate the insurance of employees against 
the consequences of accidents resulting in personal injuries or death, and 
to permit agreements between employers and employees with reference 
to such accidents. 

Senator Hill’s, relative to the placing of insurance upon the lives of 
persons between the ages of seventeen and twenty-one years of age. (It 
has been advanced to third reading.) 

Assemblyman De Groot of Queens has introduced a bill amending the 
insurance law in relation to the limitation of expenses of ddémestic life 
insurance corporations. It provides that when the aggregate total load- 
ings upon the premiums for the first year of insurance received by the 
company in any calendar year after deducting the payment for medical 
examinations and inspections of proposed risks shall be less than an 
amount equal to eighteen per cent of the net premiums for such insur- 
ance, the difference between such total loadings so reduced and said 
eighteen per cent of the net premiums may be used in reduction of the 
charge for medical examinations and inspections of proposed risks. The 
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prohibition against additional compensation on renewed business is 
raised. Various increases are made in the amount of commissions. 

A bill has been introduced by Senator Hill of Buffalo amending the 
insurance law by requiring as a condition to the grant by the State 
Superintendent of Insurance of a certificate to a domestic insurance com- 
pany limiting its membership to the members of a secret or fraternal 
order to do business in another State or territory, that its annual report 
show that such corporation had on hand over and above its debts and 
liabilities, exclusive of its non-matured outstanding policy contracts or 
membership certificates, in cash or investments permitted by the laws of 
this State, the sum of $100,000 or more. 

Senator Saxe of New York has introduced a bill amending the insur- 
ance law by providing that the question of whether stocks, bonds or 
other evidences of debt, held by the domestic insurance companies as 
security for loans, or absolutely held by purchase, are amply secured, 
shall be considered in the valuations of the insurance companies, in- 
stead of the question of whether these stocks, bonds or other evidences 
of debt are below par. The present law provides that when the Superin- 
tendent of Insurance suspects these securities of being below par, he 
may direct the company to report under oath the amount of the securi- 
ties and their market value. The amendment provides that he may take 
such action only when the securities are suspected of being not amply 
secured, even though they are below par, and that the company is to 
report under oath, not only the market value, but also the security for 
the stock, bonds or other evidences of debt. It provides a method for 
valuing the stock, bonds and other evidences of debt, when not in de- 
fault or unamply secured. If purchased at par, they are to be valued 
at par; if purchased above or below par, at the purchase price adjusted 
so as to bring the value to par at maturity and to yield, meantime, the 
effective rate of interest at which the purchase was made, such purchase 
price to be in no case taken at a higher figure than the actual market 
value at the time of purchase. The company may voluntarily reduce the 
value of any bonds, etc., purchased above par toward or to par; when 
so reduced, they shall not be valued at a higher figure than such re- 
duced value. The same bill has been put in by Assemblyman Bennett. 

Assemblyman O’Brian of Buffalo has introduced a bill amending the 
insurance law in relation to secret, fraternal and industrial societies, 
by prohibiting the making of contracts for the payment of dividends or 
refunds or distribution of any surplus or reserve fund by societies not 
having issued and outstanding such contracts on July 1, 1907, excepting 
that in case a surplus or reserve fund is maintained in excess of that 
required by law, it may be used to pay mortuary or total disability 
claims. Otherwise, such payments, at present permitted, are prohibited 
in this bill. Senator Hill put in the same bill. 

A bill of Assemblyman Wagner of Brooklyn amends the insurance law 
by making title guaranty corporations conform to the rules of the Super- 
intendent of Insurance in the form of their policies. The policy must 
contain a covenant to the effect that the company will pay the damages 
which the insured sustains by reason of any unmarketability or defect in 
the title insured, and shall not contain any provision to make it a con- 
dition precedent to recovery that the insured shall contract to sell the 
insured estate subsequent to the discovery of the unmarketability or 
defect, or any condition requiring the insured to submit to arbitration 
any question arising under the policy. 

Senator Sohmer has introduced a bill amending the insurance law by 
providing that under-average insurance may be written upon such terms 
and with such apportionment of surplus as the parties to the contract 
may agree on, anything in the law to the contrary notwithstanding. 

The Assembly has advanced to third reading Assemblyman Volk’s bill, 
repealing article seven of insurance law, and inserting new article rela- 
tive to fraternal beneficiary societies, etc. 


Albany, March 24. LANCASTER. 





—Frank L. Sage has been appointed assistant to Vice-President Drew of the 
Mutual Benefit Life, with the title of editor. 

—The Guild of the East is being organized at Coudersport, Pa., as a secret 
fraternal beneficial society. It will operate on the five-year distribution plan. 
The officers are: President, John F. Stone; vice-president, A. F. Smith; secre- 
tary, F. A. Raymond; treasurer, F. C. Leonard; medical examiner, R. B. 
Knight; attorney, W. K. Swetland; chaplain, Rev. Norman Stockett. 





THE WEST. 





Ohio Notations. 
[From OUR OWN CORRESPONDENT. ] 


Life agents of the State are continuing their work in an endeavor to 
secure a reduction of the taxes on life insurance premiums from two 
and one-half per cent to one per cent, something near where other cor- 
porations are taxed. Every member of the legislature has had written 
arguments presented to him to show why the stand taken by the law 
makers in the past is wrong, and against the best interests of the 
people who carry life insurance to prevent their families from becoming 
public charges if they should die, or their business from going to 
pieces and causing a loss to many, perhaps. The agents of the State 
feel that a man should not be taxed so heavily for his cares in this di- 
rection, but that what is paid out in that way now, to some extent at 
least, should go back to him in dividends. They believe further, that if 
Ohio makes a reduction for the very good reasons that have been given, 
other States will do the same, and that the gains to policyholders will 
be quite material. O. M. C. 

Cleveland, March 21. 
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—The Occidental Life of Los Angeles has entered Washington and Oregon. 

—The Original Order of Home Protectors has been licensed under the fraternal 
laws of Illinois, 

—Patrick A. Egan, State manager of the Minnesota Mutual Life, died last 
week at his home in St. Paul. 


—The Tri-State Counties Mutual Life Association of Carthage, Ill., has been 
licensed by the Illinois Department, 


—George A. Moore, president of the West Coast Life, has gone to Europe, 
where he hopes to regain his health. 

—The Old Colony Life has been licensed in Wisconsin, and E. C. True of Mil- 
waukee has been made general agent. 

—The Indiana National Life has increased its paid-up capital to $100,000 by 
the sale of $20,000 additional stock, which brought $40,000. 

—The State Banking Commissioner of Michigan has investigated the affairs of 
the United Home Protectors’ Fraternity of Port Huron, and reports that the 
secretary is short a large sum of moncy, and the affairs of the order will have to 
be terminated. 


—The temporery injunction restraining Auditor Searle of Nebraska from 
licensing the Bankers Reserve Life of Omaha, which has reorganized on a 
stock basis, has been dissolved. The Auditor has therefore issued a license for 
the new organization. 

—The Rockford Life of Rockford, Ill, has elected the following officers: 
President, A. J. Lovejoy; vice-president, J. Frank Deuel; second vice-president, 
C. J. Lundberg; third vice-president, H. H. Tarbox; secretary, Louis Brandes; 
treasurer, Marcus A. Bettman; medical director, Dr. J. E. Tuite; attorney, E. 
D. Reynolds. The company will have $100,000 capital and $50,000 surplus. 


--The Conservative Mutual Life of America, of Portland, Ore., has filed 
articles of incorporation to operate on a stock basis, with a capital of $100,000. 
Owing to a new law which requires all life companies in Oregon to have at 
least $100,000 capital, the Conservative was compelled to stop writing business 
until it could reorganize with the necessary amount of capital. The company 
expects to resume within sixty days. 

—The Institute of Actuaries of Pekin, Ill., are having a limited number of their 
course on insurance salesmanship bound in three separate volumes for library 
use of companies and general agents, who are recommending them to their 
solicitors. Companies or general agents that have not been supplied with an 
order blank may address the institute as per advertisement in this issue. 


THE SOUTH. 
—The Eureka Mutual Life Insurance Company has been incorporated at 
Wilmington, N. C. 


—The Louisiana National Life has named Harmon & Farley State managers 
for Mississippi, with headquarters at Jackson. 





—The Economic Life of Philadelphia has entered Kentucky, appointing J. M. 
Johnson, formerly with the Provident Savings, State manager. 

—Bailey Wiikinson, manager in Texas for the North American Life, will move 
to Dallas on April 1. C. P. Koonce will have charge of the northern portion of 
the State, with headquarters at Stanford. 

—The Supreme Court of Texas has refused to grant the petition of the Metro- 
politan Life for a mandamus to compel the Insurance Department to issue it a 
license, irrespective of the provisions of the Robertson law. 

—The Inter-Southern Life has just moved into a fine suite of offices, Nos. 1001 
to 1007 Lincoln Savings Bank building, corner Fourth and Market streets, Louis- 
ville, Ky. The removal is fully justified by present and prospective business. 

—The South Atlantic Life of Richmond got considerable fun out of its recent 
big run of applications. February 29 yielded $164,000 in applications, and the 
management thought it only proper that such good results should be given 
proper publicity. But when the announcement appeared in type it was found that 
enthusiasm had demoralized the printing office, and the company managers and 
agents read $164,000,000 instead of $164,000, as the result of one day’s work. Con- 
gratulations poured in accompanied by inquiries as to how they did it. 


MISCELLANEOUS LIFE NEWS. 








The Insurance Blue Book and Guide for 1907-8. 

The Insurance Blue Book and Guide for 1907-08 has been published for 
Champness & Co., by Dawbarn & Ward, Ltd., of London. This book is 
in its thirty-fifth year of publication and has gained a wide reputation 
as an authority upon British insurance matters. It contains a com- 
mercial directory of insurance offices and kindred institutions, with 
lists of British agencies of foreign offices, retired companies, assessors 
of fire losses, actuaries, organizations of underwriters, etc.; a directory 
of the principal insurance officers; tables of premium and annuity rates 
of the various life insurance companies; a summary of insurance law, with 


legal decisions, life assurance companies’ acts, etc.; mortality tables;_ 


a guide to continental companies, and the balance sheets and accounts 
of the various companies operating in Great Britain. Altogether it is a 
most valuable statistical publication to any one interested in European 
insurance affairs. This book may be obtained through The Spectator 
Company, New York, in half Persian morocco binding at $2 per copy, 
or in limp cloth at $1 per copy. 
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Special Anniversary Number of The Spectator. 


In the month of April THE SPECTATOR will celebrate its eighth quin- 
quennial and will publish a handsome special issue commemorating its 
fortieth year of continuous publication. 

Regarding this special number, S. M. Phelan, president of the American 
Credit Indemnity Company, writes: 

“Your last Quinquennial issue was indeed a most handsome magazine, 
and I have no doubt that the forthcoming issue will be one that will re- 
flect the greatest credit upon THE SPECTATOR and The Spectator Com- 
pany, a company that has for so many years worked unceasingly for the 
upbuilding of insurance, and for the promotion of good and honorable 
work in that field.’’ 

Embraced in the contents of this Quinquennial number will be nu- 
merous interesting features, including articles contributed by gentle- 
men well known as specialists in insurance matters, amongst whom 
several prominent company managers are numbered, who write upon 
phases of the insurance business with which they are most familiar. 

Valuable articles on the progress of life, fire and casualty insurance, 
graphical colored diagrams depicting the evolution of the several 
branches of the insurance business, a ten-page illustrated article on 
the San Francisco and Kingston earthquakes and conflagrations, will 
embrace features which will atract and instruct insurance men and 
policyholders alike. 


EX-PRESIDENT CLEVELAND WARMLY COMMENDS THE VALUE 
OF LIFE INSURANCE TO OUR PEOPLE. 


The public at large, as well as every life insurance manager, agent 
and solicitor, will be gratified to read in this handsome Quinquennial 
number an article by Grover Cleveland, ex-President of the United 
States, written expressly for this special issue of THE SPECTATOR, en- 
titled ‘‘Life Insurance and Its Relationship to our People.’’ Mr. Cleve- 
land’s essay or message is highly commendatory of the value of life 
insurance to the classes and masses, and closes by urging ‘“‘every prudent 
or sensible man engaged in active work or business, not possessing an 
assured income and fortune, to protect himself and those dependent on 
him by a reasonable amount of life insurance.’”” He makes many very 
strong and interesting statements in favor of life insurance in this 
article, now being put into type for the Quinquennial issue, and without 
doubt this entertaining number of THE SPECTATOR will be widely dis- 
tributed, when published, through the hands of insurance agents, gen- 
erally, to the public, containing, as it does, a message from the respected 
and venerable ex-President to the American people on the beneficence 
of life insurance. 





Life Insurance: The System, One; The Methods, Many. 


There are many persons unfamiliar with the science of life insurance 
who consider every organization offering a policy of indemnity in event 
of death as on the same plane. That this is not the case is well known 
to every intelligent agent, although probably many men soliciting life 
insurance would find it difficult to classify and describe the different 
plans of operation. Such men will do well to study a book written by 
Geo. D. Eldridge some years ago, entitled Life Insurance: The System, 
One; The Methods, Many. This work is written in a terse and vigorous 
style and covers the whole ground of level premium, assessment and 
fraternal insurance in an easily comprehended manner. 

Only a few copies of this work may now be had, and when they are dis- 
posed of the book will be numbered with those out of print. The Spec- 
tator Company offers a limited number for sale at $1.10 per copy, charges 
prepaid. It is a cloth-bound book of 240 pp., including many instructive 
tables, and is most thoroughly indexed. Address all orders to The Spec- 
tator Company, 135 William street, New York. 





—State Actuary Robertson G. Hunter announces that the trustees of the Whit- 
man (Mass.) Savings Bank have voted to avail themselves of the privilege of 
opening an insurance department under the provisions of the Massachusetts law 
which went into effect the first day of November, 1907. 

—The advance of rates will be the principal topic for consideration at the June 
meeting of the Independent Order of Foresters. It is stated that in making up 
the new rates the Fraternal Congress Table will apply, and members who joined 
prior to 1898 will be rerated and will be asked either to pay a lump sum to make 
good the deficiency in their old rates or their policies will be cut to what they 
have been paying for. 


—The National Fraternal Congress and the Associated Fraternities of America 
have agreed upon a uniform bill to be submitted to the various State legisla- 
tures. It is practically the Ohio law with a few amendments. The most im- 
portant change in the law is the provision that after June 15, 1910, no association 
may. accept new members at rates lower than those of the National Fraternal 
Congress, with interest. at four per cent. 
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Financial Standing and Business in 1907 of Life Companies of the United States. 


The following tabulation shows the aggregate of life insurance business transacted in the United States for 1907, and the financial condition of the com- 


panies as of January 1, 1908 


, The figures are compiled from the sworn reports of the regular life insurance companies, made to the various Insurance Depart- 
ments, and are issued in advance of any State Department report. 



































































| * 
Total 3 Total New Business Whole | Gain in b 
NAME AND LOCATION OF Admitted Surplus, Premiums Total Income | Payments to Total Dis- Paid for in Amount in Amount in ; 
COMPANY. | Assets, Jan. 1, 1908. Received in 1907 Policyholders bursements 1907 (Includ- Force 2 Force } 
| Jan. 1, 1908. in 1907. in 1907. in 1907. ing Revivals). | Jan. 1, 1908. in 1907. } 
| 
$ $ $ $ $ $ $ $ + 
tna Life, Hartford, Conn...............| 486,405,473 7,944,746 10,256,271 13,788,479 7,491,778 9,629,803 27,367,767 271,027,574 9,664,590 
American Central, Indianapolis........... 1,856,364 317,617 824,959 922,139 223,708 609,973 401,674 21,167,078 1,841,508 | 
Analisi, Dita WA Saas s ce cesens 104,254 40,036 51,876 54,770 2,989 45,102 ye OT ety i 
American, Des Moines, Ia.............-. 238,512 37,282 134,847 144,193 28,209 99,191 1,188,794 3,693,919 P 20,194 | 
American National, Galveston, Tex.......| 302,958 163,425 502,590 517,658 106,301 407,541 |{ (3828027 | shyossn) | beltos i 
American National, Lynchburg, Va....... 164,078 144,973 63,211 105,807 500 72,969 2,454,700 2,304,700 2,069,200 i 
Anchor Life, Indianapolis*............... 111,867 110,468 11,181 ye ee 17,719 306,410 306,410 306,410 t 
Bankers, Lincoln, Neb.................-- 2,221,354 475,641 701,807 794,585 115,414 329,620 5,014,795 21,796,330 2,500,533 i 
Bankers, New York, N. Y.............. 1,371,952 144,312 417,788 501,174 ,606 575,723 810,841 10,860,006 | —3,393,041 i 
Bankers Reserve, Omaha, Neb......... | 1,101,949 216,593 691,444 732,673 135,121 ; 889, 18,762,303 4,059,081 4 
Beneficial Life, Salt Lake City............ | 169,796 118,725 85,935 92,958 8,201 54,891 1,275, 2,482,300 810,800 7 
Berkshire, Pittsfield, Mass.............. | 16,237,240 847,757 2,503,836 3,275,127 1,807,663 2,248,881 PR roe eget niet ; 
Boston Mutual, Boston, Mass............ | 658,703 36,980 528,933 566,434 213,303 425,391 || "Li’sao'eat | cB.978440 Bre j 
Capitol Life, Denver, Col............... -| 395,360 223,712 293,573 323,055 30,465 241,835 5,625,155 ,306, 989,740 | 
Cedar Rapids, Cedar Rapids, Ia......... - 41,911 36,181 20,703 Lf eae 22,195 568,669 659,669 669 : 
Central of U.S. A., Des Moines, Ia...... | 849,572 134,919 380,870 421,691 69,555 242,936 3,419,000 10,783,555 207,444 i 
Central Life, Ottawa, III*.............. | 148,582 104,775 69,978 86,286 6,541 34, 4,014,250 2,370,250 2,370,250 : 
Central Life, Fort Scott, Kan.*........ a 111,608 101,182 48,548 eee ee 39,661 1,392,250 1,392,250 1,392,250 q 
Citizens Life, Louisville, Ky.............. 883,394 410,750 674,777 779,640 102,577 551,167 10,507,350 271,350 6,092,850 7 
Cleveland Life, Cleveland. O.*........... 157,103 154,871 5,772 ee te 9,564 206, , 500 206, i 
Colorado National, Denver, Col........... | 410,995 241,440 247,876 268,195 27,003 197,007 3,197,659 5,679,952 2,583,342 } 
Columbia Life, Cincinnati, O.............| 478,829 190,378 139,489 160,182 32,002 126,882 2,152,225 4,602,276 979,567 i 
Columbian National, Boston, Mass....... 4,091,055 1,481,770 1,333,366 1,584,453 301,296 998,924 064,368 35,500,887 — 4,710,898 3 
Commercial, Chicago, Ill.*.............. y 05,433 79,286 pS | 7 ae 75,442 035,750 3,945,750 945,750 $i) 
Commercial Life, Indianapolis............| 35,217 6,546 36,869 37,768 5,657 32,180 »442,000 1,259, 2,500 : 
Commonwealth, Fort Smith, Ark.*........| 59,088 57,033 12,180 30,172 136 18,114 319,850 : 319,850 19,850 
Commonwealth, Louisville, Ky........... | 200,375 91,628 236,892 242,506 38,300 222,843 || Seaeieo | 2846078 | “ baS1'O87 
Connecticut General, Hartford............ 7,220,895 626,738 1,223,036 1,548,471 566,998 825,840 5,032,576 36,472,869 2,807,773 i 
Connecticut Mutual, Hartford............ | 65,003,271 2,326,657 5,588,922 8,722,880 1,196,187 8,020,378 11,851,991 174,716,005 3,014,849 : 
Conservative Life, Wheeling, W. Va.*... || 83, 78,762 907 OO ee aa 28,127 7, 297, ; | 
| | 
Conservative Mutual, Portland, Ore.*..... | 4,782 2,437 22,960 25,960 2, 21,678 656,000 656, 000 | 
Continental, L, I. and I., Salt Lake City. . . | 489,534 286,285 175,773 203,035 31,344 85,458 1,385,406 4,666,006 140,556 
Continental, Wilmington, Del.*...........| 122,036 120,301 6,458 | S| eee 9,970 289,000 289, 289,000 / 
Dakota Mutual Watertown, S.D......... 10,534 9:716 71.909 | 79,598 194 72,121 2,300,000 2,049,150 007, 200 | 
Des Moines Life, Des Moines, Ia........ .| 2,231,424 359,434 812,483 | 903,485 341,809 661,998 5,963,362 24,568,752 515,568 i 
Eastern, Onancock, Va.*................. 26,713 25,719 7,865 20,323 1,500 19.151 219,000 217,500 217,500 } 
Eastern, New York, N. Y.*.............. 138,215 136,243 2,195 3,104 200 17,080 173,712 159,312 | 159,312 
Economic Life, Philadelphia*............ .| 143,793 133,402 17,913 ae 21,18 1,525,504 1,525,504 | 1,525,504 
Equitable, New York....................| 427,271,408 48,276,790 54,431,248 74,758,157 | 45,161,364 56,586,205 73,279,540 | 1,340,126,354 | —36,550,015 
Equitable, Des Moines, Ia............... 666,604 1,059,407 1,239,909 1,562,479 | 435,975 763, 5,860,431 34,854,322 3,980,003 
| | | Lf 
Federal Life, Chicago .................. 922,602" 100,896 368,775 437,572 218,874 362,887 2,733,760 12,106,776 | —2,094,813 | 
Fidelity Mutual, Philadelphia.............; 14,541,673 952,395 4,351,515 5,220,777 1,692,311 2,828,667 16,874,179 | 119,452,264 1,308,746 i 
Florida Life, Jacksonville................ 406 126,097 69,531 952 4,000 8,327 2,035, 2,666, 770, a 
Fort Worth, Fort Worth, Tex............. | 131,092 112,933 38,309 46,033 1,813 39,655 1,015,350 1,523,310 , ] 
Franklin Life, Springfield, Ill............. 3,962,798 623,631 1,145,449 1,312,261 410,989 717,438 5,059,174 33,574,330 109,280 
Germania, New York................... | 38,983,965 5,062,296 4,955,823 6,691,393 3,603,786 4,838,126 11,467,278 114,915,391 376,030 | 
German Mutual, St. Louis, Mo........ oe 611,852 4.068 66,649 98,140 29,888 53,21 6,627 1,916,474 192,702 
Great Western, Kansas City, Mo.*........|. 385,175 232,087 630,915 859,636 3,000 591,805 21,538,760 21,535,760 21,535,760 
Greensboro Life, Greensboro, N.C....... 311,832 169,575 266,060 283,004 37,215 202,138 3,718,347 8,399,805 2,451,627 fl 
Guarantee Life, Houston, Tex............ 140,331 116,134 139,702 152,510 5,000 144,443 4,644,850 5,388, 4,572,350 | 
Guaranty Mutual, Davenport, Ia 60, 8,726 72,849 79,609 11,947 58,092 2,358,232 2,896,051 1,000,941 
Guardian Life, Seattle, Wash... 59,557 51,390 30,033 31,344 1, 35,551 1,012,100 1,321,100 816,100 
Hartford Life, Hartford, Conn 4,092,186 995,949 2,126,453 2,288,994 1,499,435 1,906,400 4,302,08 56,347,190 —703,493 
Home Life, New York................... 20,004,853 769,435 3,352,579 4,344,844 2,109,558 2,862,857 8,168,7 86,193,297 79,738 
Wiinols Life, CBieams.. .6..5.. 0.005.000 6,474,002 278,541 1,426,510 1,761,879 796,770 1,404,243 8,633,011 44,449,343 1,084,487 
Indiana National, Indianapolis*.......... 246,833 126,309 101,806 222,895 056 125,939 4,061,500 4,061, 61,500 
Indianapolis Life, Indianapolis... -.... .. 56,603 10,561 73,064 74,676 4,173 58,628 1,535,331 2,158,316 876,407 
Intermediate Life, Evansville, Ind......... 311,924 85,198 123,096 318,340 50,194 140,010 2,260,750 3,869,500 1,698,750 
Inter-Southern, Louisville, Ky.*........... 125,624 115,481 24,815 TIMER a daces 77,407 1,650,500 1,650,500 1,650,500 
Inter-State, Indianapolis................. 1,267,897 134,570 307,064 355,714 225,573 321,952 824,026 7,180,772 | —2,633,587 
efferson Standard ae, N.C.:..... 504,576 490,291 25,492 | eres 30,224 1,056,700 1,056,7 1,056,700 
nsas City Life, Kansas City, Mo....... 909,507 146,876 572,503 609,915 142,505 397,185 6,536,784 15,017,306 3,004,490 
La Fayette Life, La Fayette. a. 159,674 25,147 210,702 213,453 28,918 114,825 1,928, 667,750 481,750 
Lamar Life, Jackson, Miss.......-....... 105,561 83,537 39,772 51,496 000 58,477 1,200, 1,638,500 ’ 
Liberal Life, Anderson, Ind.............. 146,995 44,750 64,074 70,419 16,733 52,181 629,100 2,161,764 149,750 
Liberty Life, New York*...... 00.2.2... 154,231 153,064 3,039 ree 3, 138,500 38.500 138,500 
~ Association of America, ag Yok... : 461.1 92 258,523 108,659 143,135 = ey pre yo aus — ae 
coln National, Fort Wayne, Ind........ 231,213 173,679 71,056 115,900 6, , , 10” ‘ 
Louisiana National, New Orleans... 1 294,914 39,507 50,714 1, 46,656 793,950 1,119,450 726,450 
Majestic Life, Indianapolis............... 106,653 89,271 20,787 60,7 939 60,6 1,916,752 1,916,752 730,202 
Manhattan, New York.................. 20,165,796 1,855,045 2,299,472 3,330,896 1,854,491 2,588,918 4,179,379 69,066,914 | —5,340,547 
perme a gicld, Mass. sea ae aires pitts es sees | 01 eae | oisere 200 | 10,078 Pres 
Massachusetts Mutual, Springfield, Mass. . .776, 1,997,885 542,253 9,682,88 4,329, ,790, 449, »475, ,978, 
Meridian L. and T., iadeooeais. wana 1,075,758 125,228 97,440 438,270 169,709 279,431 3,290,105 9,324,862 1,028,471 
Michigan Mutual, Detroit....... ........ 10,350,388 506,518 1,581,026 2,079,862 1,145,568 1,604,987 4,802,135 47,617,113 | —2,122,971 
Michigan State, Detroit*................. 171,182 165,266 '310 fi at 29,483 ; 500,500 poy 
Midland Mutual, Columbus, O..... ...... 187,372 173,492 43,037 OC) er 69,660 1,844,200 1,838,550 1,560, oe 
Midwest Life, Lincoln, Neb.... ........ 134,642 120,103 45,358 52,540 2,864 43,871 851,750 152,250 593, 
Minnesota Mutual, St. Paul.............. 2,465,782 49,082 740,786 844,461 456,331 605,913 2,358,636 21,054,916 1,107,538 
Missouri NE SAW es. oo oo se 1,140,043 193,116 639,007 695,364 161,555 474,685 6,329,770 16,825,016 oe 798 
Mutual Benefit, Newark, N.J............| 111,772,571 7,142,605 16,664,430 21,667,787 11,135,673 14,306,890 51,095,590 | 440,742,990 28,623, 
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FINANCIAL STANDING AND BUSINESS IN 1977 OF LIFE COMPANIES OF THE UNITED STATES—Continued. 
Total Total New Business Whole Gain in 
NAME AND LOCATION OF Admitted Surplus, Premiums Total Income | Payments to Total Dis- Paid for in Amount in Amount in 
COMPANY. Assets, Jan. 1, 1908. Received in 1907. Policyholders bursements | 1907 (Includ- Force ‘orce 
Jan. 1, 1908. in 1907. in 1907. in 1907. ing Revivals). | Jan. 1, 1908. in 1907. 
3 $ $ g $ g $ $ 
Mutual, New York, N.Y..............-. 494,177,021 65,841,771 56,639,200 80,823,493 43,651,121 52,601,429 50,221,029 | 1,452,752,408 | —64,504,772 
National of U.S. A., Chicago............. 8,144,180 1,380,766 1,908, 2,308,272 487,915 1,215,049 11,979,167 % 3 630,867 
National, Mont elier, ee ao aa 40,352,043 4,610,911 5,922,754 7,679,031 3,356,954 4,548,705 18,107,110 | 151,779,281 2,981,494 
New England, Boston.................-- 44°162,093 3,019,164 814,552 8,913,847 4,405,660 5,640,778 (052,643 | _ 178,872'320 5,476,117 
New York Life, New Work. tess ee+| 494,408,808 53,162,453 79,940,309 |  101.972,675 48,048,867 59,450,275 | 154,558,497 | 2,005,341,184 | —24264'534 
North American, Newark, N.J.#......... 282, 247,611 96,852 239,549; =... 164,67 3,754, 3,663,710 3,663,710 
Northern, Detroit, Mich.*...°........... 139,281 121,397 55,708 81,544; «..... 44.3 2,111,000 2,111, 111,000 
Northern; Chicago, Ill............... .-- 134,052 89,952 39,092 85,246 1,125 ; 1,525,612 1,685,612 1,468,612 
North State, Kinston, N. C............... 155,089 108,403 54,303 106,068 9,152 64,865 2,105, 1,852,100 1,639,7 
Northwestern Mutual, Milwaukee......... 232,819,246 7,849,429 33,441,811 43,595,422 23,448,481 29,740,713 | 106,237,187 | 881,563,592 62,311,313 
Northwestern National, Minneapolis. ....... 5,231,829 150,821 1,281,870 1,532,925 787,345 1,040,472 3,812,219 22,635,623 —328,355 
Occidental, Los Angeles, Cal...........-. 317,447 4284,715 57,290 102,353 1,336 62,022 1,257,040 40 1,056,040 
Occidental, Albuquerque, N. Mex.*...... 113,548 108,616 41,154 53,741 000 51,048 1,099,500 1,095,500 1,095,500 
Ohio State, Columbus..................: 145,392 118,787 983 47,092 5,435 37,426 983,155 1,377,155 916,155 
Old Colony, Chicago*.................4. 106,224 102,568 1,985 39,693;  ...... 33,813 ; A 500 63,500 
Oregon Life, Portland. . ee 25,20 103,689 53,241 G44) ooo. 42,03 970,500 1,514,000 90; 
Pacific Mutual, Los Angeles... 414,151,770 41,316,959 3,718,881 4,398,615 1,553,314 2,729,618 19,948,939 102724411 5,654,991 
Penn Mutual, Philadelphia. . 89,609,566 2,960,63 15,700,452 20,278,824 921,992 208,909 69,366,148 | 425,956,270 29,636,748 
Phoenix Mutual, Hartford...............-| 23,636,020 951, 3,946,1 5,084,703 2,234,248 3,089,212 13,620,808 | — 103,080,718 5,497,434 
Philadelphia Life, Philadelphia.......... . 1,248,163 840,137 679,922 734,85 62,340 398,332 7,880,291 18,075,197 635, 
Pioneer Life, F argo ho) ees 69,187 67,646 5,955 re 12,024 196,500 196,500 196,500 
Pittsburgh L. and T., Pittsburg, Pa....... 4,484,406 736,438 1,055,247 1,414,874 552,501 987,550 2,898,817 27,123,187 | —3,231,396 
Postal Life, New York oe "155,150 122,586 30,034 34,0 211 15,937 199,750 1,005,750 50,250 
Presbyterian Ministers, Philadelphia. . iseaue 2,991,497 448,032 422,953 554,916 168,733 220,423 1, my 7586 12,222,660 911,308 
Protective Life, Birmingham, Ala.*........ 118, 117,639 5,793 82,300 | >... ae 15,635 183, 183, 500 
Provident L. and T.., Philadelphia......... 60,964,095 4,817,126 7,669,604 10,736,501 6,432,324 7,940,940 22, td 568 | 191,986,786 9,307,419 
Provident Savings, New York............ m9,450,413 m339,103 3,059,621 3,875,661 1,915,336 3,218,454 g "853 84,500,888 | —10, 029, 381 
Puritan, Providence, R. 1.*............... 112,314 107, 11,964 eee 16,354 i 310,500 310,500 
Register L. and A., Davenport, Ia......... 544,664 31,214 171,122 194,445 75,070 102,508 407,980 5,030,268 79,652 
Reliable Life, Indianapolis............... 4,636 15, ,324 57,697 553 40,882 441,979 2,060,979 —266,521 
Reliance Life, Pittsburg, Pa............-- 2,443,471 1,572,944 537,692 632,714 104,911 401,119 5,946,374 14,105,048 3,199,130 
Reserve Loan, Indianapolis.............. 1,784,722 113,795 512, 592,332 258,184 492,760 1,734,763 13,079,634 | —1,551987 
Royal Union, Des Moines, Ia............. 1,996,396 196,891 608,177 711,234 ,099 491,609 3,633,594 17,700,087 1,653,048 
Scandia Life, Chicago.................++ 615,654 431,905 270,449 305 161,910 237,196 "127,700 819,433 488,546 
Security L. and A., Greensboro, N. C 535,529 121,070 354,530 376,722 73,549 223,959 3,153,820 10,049,074 1,213,374 
Security Life of America, Chicago. 1,570,351 949,858 542,265 1,047,756 87,713 434,092 7,977,718 15,708,680 4943.7 
Security Mutual, Binghamton, N. Y 654,380 548,365 1,575,820 ,798,864 698,286 1,226,085 7,037,340 48,473,969 | —2,568,330 
Security Mutual, Lincoln, Neb..... ee 374,746 65,65 182,930 11,785 294 111,675 1,425,354 5,639,186 321,771 
South Atlantic, Richmond, Va...........- 519,455 221,611 148,628 175,467 24,376 112,861 3,147,709 5,809,947 2,140,581 
Southeastern Life, Spartanburg, S.C... .. 134,680 96,51 62,736 70,199 10,722 52,069 1,171,1 2,044,475 776, 
Southern L. and T., Greensboro, N. C..... 613,206 402,254 131,100 159,023 3,943 89,554 900, 4,062,250 1,333,000 
Southern Life, Fayetteville, N.C.......... 288,782 174,172 187,332 "306 39,189 177,014 3,119,568 5,737,150 2,172,150 
Southern States, Atlanta, Ga...........-- 355,980 167,734 233,689 247,977 47,081 124,820 4,511,071 6,339,071 4,084,071 
Southern States, Charleston, WEAVE. sven 331,359 \ 72, 9,947 3,123 67,830 , 171g = 2 Eri os Loree 
Cc. ci ¢l, ’ 
Southwestern, Dallas, Tex.............0+ 431,123 117,247 305,174 320,822 48,699 190,543 |) 36.915 $249,657 5—144'510 
St. Louis National, St. Louis, Mo.*....... 229,417 226,741 6,7 102,420]  _....... 21,687 169,675 169,675 169,675 
State Life, Indianapolis. . haces 6,355,154 707,402 2,624,316 2,941,802 872,256 1,855,368 10,112,165 75,281,153 | —5,766,707 
State Mutual, Worcester, Mass. ......... 29,808, 164 1,553,118 528,761 5,919,338 2,979,642 3,797,287 10,675,212 | 121,725,794 2'977,614 
State Mutual, Rome, Ga.. 1,273,127 54,582 1,639,435 681,253 249, 422 1,085, 23,893,510 42,223 540 "851,3 
Neahb Mlle, WADO sa cacec 6 css essences 256,564 150,338 150,193 165,823 11, 74,389 530, 4,079,200 1,921,500 
Travelers, Hartford................0000: 456,468,344 45,004,949 5,932,318 8,605,968 2,916,044 4,501,450 24,121,493 | 180,335,420 13,599,877 
Union Central, Cincinnati...............- 62,242,454 10,900,983 9,466,664 12,923,476 21 6,558,173 "405,313 | 256,564,666 14,422,851 
Union Mutual, Portland, Me.. ue 13,762,661 623,372 2,214,038 2,922,027 1,264,855 *1,697,110 2,530,998 62,842,507 | —4)196,349 
U. S. Ann. and Life, Chicago. ... 316,851 266,750 111,1 23,903 6,1 104,026 2,628,489 3,492;960 2,041, 143 
United States, New York....... aa 8,715,807 276,112 1,116,708 1,566,340 1,260,212 1,664,817 1,804,874 38, 146,278 —2 263,144 
Volunteer State, nem, * TORR cases 453,171 220,264 331, 366,076 64,870 238, 80, 474, 000 
Washington, New York. . Sere 18,608,785 697,945 2,228,450 3,167,426 234, 405 2,804,863 8,981,825 5700 a1 -3 73 962 
a c2,211, ¢c c2,01 
West Coast, San eddies eg ratinas otha 310,651 260,292 153,309 295,199 12,399 267,602 63,596,404 i 718, 844 39 40,683 
Western Mutual, Aberdeen, S.D.......... 10,106 5,227 4,961 5,167 1,413 1,996 15,000 97,000 3,500 
Western Mutual, Council Bluffs, Ia.*...... 7, 44 5,904 11,048 4S 8,264 ,000 300,000 300,000 
Western Reserve, Muncie, Ind.. raat 29/085 pied 243 49,071 3,092 23,778 444°300 1,058,550 322,550 
Western Union, Spokane, Wash........... 199,202 153,513 110,868 124,408 5,195 70,305 3,475,500 3,716,000 3,313,500 
Wiscorsin Life, Madison................. 228, ‘1 64,483 75,110 17,306 37,193 204,759 1,895, 262 —129,978 
Inéusirial Companies. 
Baltimore Life, Baltimore, Md............ 1,189,928 261,869 662,190 715,382 268,112 558,971 Me yt 4 ra oH poy 
ee : 10, or "436 | 615,629,430 62,453,104 
Colonial Life, Jersey City, N. J........... 988,457 262,716 704,235 870,873 220,679 728,650 1'343,558 c4'305/240 2328'483 
Equitable Ind., Washington, D. C......... 161,796 112,085 132,267 137,711 51,037 133,764 |} 1, 1599, mod 08,381,688 yg 
Eureka, Baltimore, Md...............00- 185,797 129,241 196,117 202,962 63,312 166,163 1,615,548 1,809;79 241,903 
Home of America, Wilmington, Del....... 147,566 101,543 41,217 45,948 14,607 34,482 "200, 206 950,57 —116,995 
Immediate Benefit, Baltimore, Md... .... 109,042 23,551 114,628 118,975 28,862 sn? | sckiamee | wetiee | pein 
9, 168,067 "116,1 968, 
John Hancock, Boston, Mass............- 48,085,758 4,740,461 17,410,728 19,507,831 7,314,583 13,035,749 |; 739'530'839 | c183'825°088 | c16°755,699 
Life Insurance Co. of Va., Richmond. ..... 3,555,772 525,464 | 2,320,404 | 2,479,878 770,086 | 1,842,009 016, 852,507 or 052,805,607 ae wrt} 
Metropolitan, New York.................| 198,820,463 | 13,951,809 | 64,046,983 | 72,788,783 | 23,098,152 | 43,664,216 0254.368, ars 01,817,883,486 | 53,198,984 
Mutual, Baltimore, Md................2. 503,487 79,373 310,182 333,578 138,121 267,347 we a 785 git ee isk 1 16,847 
Prudential, Newark, N. J..............-- 145,224,667 22,064,390 50,861,532 56,782,017 18,040,216 34,417,273 cig 7 385 y 497075873 82,285 092 
Western and Southern, Cincinnati, O...... 2,916,339 154,745 1,683,767 1,787,269 473,356 1,214,074 1,727,395 05.97 4, 404 960,842 
¢1,363,839,091 |c11504,119,114 1316, 670,516 
Aggregates December 31, 1907 (156 cos.).| 3,065,958,459 | 311,102,701 | 532,716,885 | 678,199,915 | 304,341,134 | _439,785,705/ 3575, 459,468 | b2,578,041,865| 5132896662 
Increase during 1907 (21 cos.)........... 131,414,965 | —59,703,052 | 6,648,040 | 12,292,126 | 17,003,838 | 20,267,072) |“,-155 O14, a ay es 
Aggregates December 31, 1906 (135 cos.).| 2,934,543,494 | 370,805,753 | 526,068,845 | 665,907,789 | 287,887,206 | 419,518,633, | ¢1» 1.518.858, 608 Porttgt4 sai . 
¢1,756,250,123 |c1i065,746, 551 
Aggregates December 31, 1905 (110 cos.).} 2,716,526,399 | 338,445,815 | 515,996,662 | 641,762,151 | 264,988,502 | 417,257,592 i109 00097 5 310,000,734 bite, 372, a 
c ¢c 962, ¢ 
Aggregates December 31, 1904 (92 cos.)..| 2,508,168,967 | 334,439,198 | 488,263,714 | 599,029,250 | 247,101,337 | 391,314,671 ize B12 524 02, 135, B57 536 6180, 133 021 
c c c 
Aggregates December 31, 1903 (90 cos.)..| 2,276,209,337 | 294,934,625 | 447,511,910 | 552,096,868 | 225,802,567 | 360,256,115) “43/3 6.634.096 | 51°976,404615 | 6171,240°443 
































* Commenced business in 1907. 
m Figures as of December 31, 1906. 


t+ Apparent discrepancy in gain due to elimination of one company. 
The minus ST re eae force 
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6 Industrial business. 


¢ Ordinary business, 


d Including accident branch. 
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Casualty, Surety and Miscellaneous 





Fraternal Bankers of America. 


For a long time past we had been in possession of information to the 
effect that certain claims against the Fraternal Bankers of America, of 
St. Louis, Mo., were not being settled by that association, and later it 
was understood that the association named had gone out of business; but 
while gathering statistics this year for The Pocket Register of Life 
Associations and The Insurance Year Book we ran across the Fra- 
ternal Bankers of America, of Decatur, Ill. Thinking that, perhaps, the 
St. Louis concern had donned a new garb and branched out in a different 
direction, THE SPECTATOR wrote to the Insurance Commissioner of Mis- 
souri asking information concerning this peripatetic Fraternal Bankers 
of America, and has. received the following reply from Superintendent 
W. D. Vandiver: 

[To THE EDITOR OF THE SPECTATOR.] 


Replying to your inquiry of the 12th inst. in regard to the Fraternal 
Bankers of America, I will say that some time ago this Department made 
an examination of this association, and finding its affairs in an unsatis- 
factory condition, reported the association to the Attorney-General, as 
being conducted for the benefit of its officers, and not for the benefit of 
its members. Shortly after the action of this Department, this associa- 
tion took out incorporation papers in the State of Illinois, and has 
moved to that State. 

It is not now licensed to transact business in Missouri. The Depart- 
ment is almost daily in receipt of complaints from parties holding 
claims against this concern who are unable to effect settlement. 


That the same parties are interested is indicated by the fact that the 
secretary of the Fraternal Bankers of America, which was located at 
St. Louis, W. T. S. Barnes, now holds the office of supreme president of 
the Fraternal Bankers of America, at Decatur, Ill. As of December 31, 
1907, the Decatur concern reported to us a balance of ledger assets of 
$1950, and total admitted assets of $4050, stating its liabilities at $148. 
During the year 1907 it had received from members $5669, and had paid 
members for death, accident and sickness claims (including $4 returned 
to members), $696. During the same period its expenses of management 
and commissions amounted to $4033. Although the sum of $1009 is re- 
ported as having been advanced by promoters, and is not separately 
shown as having been repaid, no liability on this account is specifically 
stated, and in fact the total liabilities only amount to $148. The asso- 
ciation reports that 3118 certificates were issued in 1907, carrying $963,- 
250 of insurance, and that the number and amount in force at the end of 
the year were, respectively, 2136 and $779,400. ‘‘Total admitted assets’’ 
exceeded the balance of ledger assets by $2100; and as the reconverted 
concern was organized in 1907, and had no ledger assets at the beginning 
of that year, it would be interesting to know what constitutes this item 
of $2100. If it is the amount of assessments due from members, who have 
already paid in $5669, this would make a total of $7769 paid by or due 
from members, against $696 paid to members, and possibly $148 (the total 
liabilities) to be paid. Assuming that $148 is owing for claims, it would 
appear that about 11 per cent of the contributions of members are re- 
turned in payment of claims, while about five times as much is used for 
commissions and expenses, indicating that, as Mr. Vandiver says above 
concerning the association when operating at St. Louis, it is ‘“‘being con- 
ducted for the benefit of its officers, and not for the benefit of its 
members.”’ 

In the light of the above information it might be to the public in- 
terest and welfare for the Insurance Department of Illinois to investi- 
gate the methods of this association. 





NEW CASUALTY PUBLICATIONS. 





The Accident Insurance Manual for 1908. 


The ever widening field of accident and health insurance makes it 
absolutely necessary for all those who place these lines, either as a 
specialty or in connection with fire or life insurance, to have in com- 
pact and reliable form a compendium of all the best policy forms issued 
by the stock and mutual companies writing those branches of insurance. 
Fifteen years ago The Spectator Company began the issue of this pub- 
lication, which is the only one of its kind on the market. It has grown 
steadily from a book of 100 pages to one of 380 pages, showing the 
leading policy forms of thirty-five stock companies and thirteen mutual 
companies, but so carefully has the space been utilized that this great 
mass of information makes a book only half an inch in thickness and 
is of convenient width for carrying in the pocket. 

Everything that is new in health and accident policies is included in 
the new edition, no expense having been spared in replacing last year’s 
forms with the latest policy contracts. The industrial-accident busi- 
hess is given all the space which its growing importance demands, and 
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Casualty, Surety, Etc. 


the complete policy forms of all companies active in this line will be 
found in this edition. 

Briefly stated, The Accident Insurance Manual contains several pages 
devoted to hints to agents, written by a prominent field man who knows 
from experience the best methods for presenting this subject to the 
public. Preceding each company’s policy forms, which are given word 
for word, is carefully prepared introductory matter describing fully the 
company’s plans, rates, limits for accident, health and industrial lines. 
In the back of the manual is a highly useful schedule in which the 
features of all the leading stock companies are reduced to tabular form 
and are available for comparison at 4 moment’s notice. Any solicitor can 
get the price of the book in information from this tabulation alone. Be- 
sides these features there are tables for computing weekly and monthly 
indemnity, and the classification of occupations for accident and health 
insurance as approved by the International Association of Accident 
Underwriters in July, 1905, going into effect January, 1906. This classi- 
fication takes up fifty-five closely printed pages, and having this official 
list of risks and The Manual under one cover adds materially to the 
value of the book as a whole. 

The Accident Insurance Manual is handsomely bound in flexible 
leather cover and-sells for $2 a copy. To those who have used it in the 
past it is indispensable if they would keep up with the procession in 
accident insurance affairs. All orders should be addressed to The 
Spectator Company, 135 William street, New York. 





Benefits Under Accident Policies. 

The 1908 edition of Benefits Under Accident Policies has also been 
issued by The Spectator Company. This publication is a handy and 
very compact guide to the salient features of personal accident con- 
tracts issued by all the principal stock companies writing this line. 
Occupying but the thickness of three sheets of paper, it forms an ideal 
reference for use by solicitors, and shows the benefits under regular and 
combination forms, as follows: Death, both eyes, hands or feet, hand 
and foot, right hand or either leg, left hand, either foot, one eye, weekly 
indemnity for total and partial disability—both amount paid and time 
limits; benefits to beneficiary for travel, elevator and burning building 
accidents—showing amounts paid for death, loss of hands, feet or eyes; 
accumulation benefits, showing the rate and limit of increase, identifica- 
tion, physicians’ bills, etc. The annual premium rate is given and 
special features are explained in foot notes. Benefits Under Accident 
Policies is compiled in tabular form, is printed on durable manilla and is 
put up in convenient shape for the pocket, at twenty-five cents per copy, 
or in leather pocketbook form at fifty cents each. Special prices for 
orders of twelve copies or more. All orders should be addressed to 
The Spectator Company, 135 William street, New York, and orders for 
single copies should be prepaid. 





Handy Chart of Casualty, Surety and Other Miscellaneous 
Insurance Companies. 


This publication presents the figures of the stock casualty companies, 
in comparative form, for a period of ten years ending with 1907, and 
the totals for the same time. All the more important items of the 
several statements are shown, and the arrangement is such that com- 
parisons can easily be made on one year’s business with another. A 
very important feature of this work is a compilation showing the pre- 
miums received and losses paid on the several classes of business writ- 
ten by multiform companies for the past ten years. The item of investi- 
gation and adjustment of claims, including defense of suits against 
policyholders, is also shown for each class of business separately. The 
ratio exhibit of losses paid to premiums also adds greatly to the value 
of this work, and the showing of fidelity and surety risks in force will 
be found very useful. The Handy Chart is issued many months in ad- 
vance of the several Insurance Department reports, and contains the 
statements of more companies than any single Department report. 

The work is printed from clear type, on excellent paper, and is in 
shape for pocket use. Copies bound in manilla may be had at twenty- 
five cents each, or in leather, pocketbook form, at fifty cents. 





Pocket Register of Accident Insurance. 


The Pocket Register of Accident Insurance is another valuable, annual 
publication just issued by The Spectator Company. This convenient 
pocket work shows, in comparative form, the figures of the personal ac- 
cident and health business transacted by stock and mutual accident and 
sick benefit companies for the five years ending with 1907. This publi- 
cation gives the income, disbursements, financial condition and insurance 
account of the several companies, and is compiled from official returns in 
the same careful manner as other publications issued by this company. 


_ 
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Agents and others who have used this work in the past recognize its 
usefulness, inasmuch as it presents in convenient size for ready ref- 
erence statistics that, without it, could only be obtained by searching 
through many volumes of State reports. The Pocket Register of Acci- 
dent Insurance sells at twenty-five cents per copy, bound in manilla, and 
may also be had in leather pocketbook form for fifty cents. Address all 
orders to The Spectator Company, 135 William street, New York. 





Tribute to President Lott. 

As announced in these columns last week, Thursday, March 19, was set 
apart by the agents of the United States Casualty Company for the purpose of 
honoring President Edson S. Lott. On that date President Lott presided at the 
first meeting of the board of directors held since he was elected president, and 
the plan was to present him with a record-breaking bunch of applications for 
accident and health insurance at the opening of the directors’ meeting. The 
prediction was made that $10,000 worth of business would be received, but there 
were few, if any, who believed this was possible. When the result was definitely 
known, however, it was found that the business received on that one day repre- 
sented $13,000 in premiums. Semi-annual and quarterly premiums were counted 
as such, and the business of the day totaled over twice that which the company 
had ever received in a single day. The effort on the part of the field force to 
honor Mr. Lott was spontaneous. The agents had but about two days in which 
to prepare themselves, and there was no time in which to accumulate applica- 
tions. This makes the achievement all the more remarkable, and it is worthy 
of note that that banner day was followed by a big day on Saturday, and a still 
larger one on Monday in the accident and health department. 





The Empire State Surety’s New Accident and Health Policies. 


The Empire State Surety Company has prepared several new policies covering 
accidents or sickness, or both, as may be required. These policies mark a new 
departure in phraseology and in the scope of the covering. The policies contain 
clear and concise definitions, and restrictive conditions are conspicuously absent. 
The “Empire Disability” policy is intended to be the leader, but the company 
will sell separate policies covering accident or sickness features separately. The 
policies are so constructed that the first page “tells the whole story,” the opening 
paragraphs setting forth the meaning of certain concrete terms which are there- 
after employed throughout the policy, thus materially shortening the amount of 
reading matter necessary and dxing “uniformity in the intention of covering,” 
and “the application of the insuring clause” from start to finish. Thus the 
meaning of the terms “bodily injury,” “disablement” and “capital loss” as re- 
spects the result of accidents affecting the person of the assured or his bene- 
ficiary are clearly established, and the general term “illness” and likewise ‘“dis- 
ability resulting therefrom” are similarly established. 

It has been the practice to qualify the term “accidental injuries” by the use 
of a number of words such as “external,” “violent,” “visible” and “exclusively,” 
but the new. policies require only that the bodily injury shall have resulted from 
“accidental means,” but attention is called to the fact that in common practice, 
death, dismemberment and loss of sight or, as termed in these new policies, 
“capital losses,” shall be the result of accidental bodily injury, but such phrase- 
ology automatically excludes “instantaneous death by accident’? owing to the 
absence of time between cause and effect necessary for the actual suffering of 
bodily injury. The “Empire” has met this condition of things by specifically pro- 
viding in its policies indemnity for “instantaneous death from accidental means.” 
The company also comes out squarely in all of its policies with the unequivocal 
statement that “if assured and beneficiary are injured or killed together, both 
claims will be paid.” 

A_ general analysis of the “Empire Accident” policy will show that any of the 
capital losses (loss of life, limbs or sight) may occur any time within four years 
without reference to the total or partial disablement of the injured person during 
the interval, and provision is made for the payment of weekly indemnity accruing 
from the date of the accident to the date when such capital loss occurs, in addi- 
tion to the sum provided for such capital loss. Total or partial disablement, or 
both, are cisvered up to a maximum limit of four years, and a special indemnity 
of two-fifths’ full weekly indemnity is paid for disablement not resulting in one 
of the capital losses, but continuing beyond four years, this indemnity being 
payable periodically until the assured attains the age of seventy years, if life is 
prolonged to that age. Indemnity is increased fifty per cent if the assured goes 
to a hospital for treatment, and provision is also made in the policy for the pay- 
ment of surgeon’s fees on account of operations, whether performed at home or 
in the hospital. 

The double indemnity feature offers additional features of equal value to per- 
sons in all parts of the country in which the company is doing business, the 
contingencies provided for being accidents caused by lightning, by the assault of 
a burglar, by the burning of a building, or while assured is on any public con- 
veyance or posecnesr elevator. All indemnities are payable at intervals of eight 
weeks on submission of proper proofs of loss. 

The beneficiary indemnity feature is interesting, as the “Empire” has extended 
the beneficiary insurance to cover accidents that the unemployed female is ex- 
posed to: At home—through fire, lightning or burglars; on the street—through 
being knocked down or run over by automobiles, street cars or railroad trains; 
or through accidents happening on any public conveyance or elevator. 

The “Empire Disability” policy covers, in addition to the features contained 
in the accident policy above described, confining or non-confining illness result- 
ing from any sickness and for any period from “one day to one year,” the in- 
demnity for non-confining illness being one-half of the full indemnity provided for 
confining illness; and it will be noted that this is something entirely different 
from the policy which covers non-confining illness only for a short period 
of convalescence. If disability from illness “continues beyond one year,” pro- 
vision is made in this policy for the payment of a further indemnity periodically 
and equal to one-fourth of the full indemnity rate up to age seventy, if assured 
shall live so long. Indemnities are increased in respect of illness while assured 
is confined in a hospital; surgeons’ fees are provided for operations necessitated 
by illness, whether at home or in hospital, and full provision is made for quaran- 
tine indemnity and for periodical payment of any of the indemnities provided 
for in the policy. 

The “Popular-Premium” policy is an innovation. It is an ordinary commercial 
policy covering every illness and every accident and quarantine, and contains all 
of the features of the $60 disability ont Bs but it may be sold to men engaged in 
practically all occupations, instead of being restricted to select and preferred 
risks, the premium payments ae | made to suit all classes; thus the working 
man or clerk can pay a premium of $5 for three months and procure a policy in- 
suring him fully, or the man of means can procure a policy at a cost of $12.50 for 
three months or $50 annually. A level premium is charged for all occupations, 
but the indemnities are reduced in proportion to the occupation hazard, and the 
only restriction, if it may be so called, is that, although the first week of acci- 
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dent disability is covered, the first week of illness is not paid for, the idea of the 
company being to provide insurance against only more serious illness, and, by 
excluding the trivial claims of a few days and the expenses attending the settle- 
ment of such smail claims, the company is enabled to provide a policy at a 
much lower cost to the assured. The ordinary disability policy, as a rule, does 
not pay for illness of less than one week; in other words, excludes the first six 
days of illness. The “Popular-Premium” policy goes but one day further than 
this by excluding the first seven days of illness, and saves the assured $10 on a 
$60 premium, and as an offset it covers non-confining illness more fully and 
becomes effective without recourse to the usual probationary period of fifteen 
days. The beneficiary is covered and accumulative benefits are provided when 
the premium is paid yearly. : 

The company has prepared a prospectus or folder setting forth the scope of these 
policies in such manner as to facilitate a complete understanding of the insurance 
provided by the policies. 





The Central Accident’s Dismemberment. 

Lee W. Squier, vice-president of the Grand Fraternity of Philadelphia, writes 
Tue Spectator as follows: 

Pardon my presumption upon personal acquaintance as a reason for expressing 
keen enjoyment this morning in reading the splendidly written article on page 
158 of THe Spectator (to-day’s issue) on “The Central Accident’s Pitiful Dis- 
memberment.”’ ‘ x ‘ 

Having started on my business career in newspaper work and graduated into 
insurance line, I appreciate the diction and style of that article, and pronounce 
it a gem of insurance literature. us ' : 

However, I do not know that I should specialize this one article, for Tue 
SrEcTATOR comes full of delightful and important information every week. I do 
not see how any insurance man can “keep house” without THE Spectator 
as_a permanent “piece of furniture.” : : ue) 

Newspaper men so rarely receive expressions of public appreciation that a 
message of this kind now and then may be like the note of a song-bird in the 
spring-time. 

Philadelphia, March 19, 1908. 





Casualty Notes. 

—James J. Meador, Jr., has been elected assistant secretary of the United 
States Casualty. For some time Mr. Meador has been assistant manager of the 
liability department. 

—Edwin St. John, formerly assistant superintendent of agents at the home 
office of the Fidelity and Casualty, has been appointed resident manager of that 
company for Louisiana, Mississippi and Arkansas, with headquarters at New 
Orleans. 

—Last Saturday evening several special agents of the United States Casualty 
attended a banquet at the Hotel Astor, New York. The banquet was given by 
the personal accident and health department of the United States Casualty, and 
President Edson S. Lott was the guest of honor. 

—On March 20 the American Assurance Company, of which Reinhold R. 
Koch is president and founder, celebrated the tenth anniversary of its organiza- 
tion. This company, organized in 1898, has grown steadily under the energetic 
management of its officers, until at the end of 1907 it was able to show an income 
for the year of $270,581 and a surplus on policyholders’ account of $200,243. Its 
policyholders number 25,000. The anniversary celebration was held in the com- 
pany’s home office building, Thirteenth and Spring Garden streets, Philadelphia, 
the programme including music, entertainment and an address by the president. 
Preparations are being made to organize an old line life company to be operated 
in connection with the company’s accident and health business. At present its 
policies carry a life insurance feature, the limit of indemnity being $250. The 
proposed new organization will be known as the American Mutual Life Insurance 
Company, which will write as high as $3000 on a single life. 








Surety Notes. 

—Elsewhere in this issue the National Surety Company advertises for a num- 
ber of capable men to fill important positions both in the office and in the field. 
Exceptionally good opportunities are offered to the right men. 

—On April 1 the Title Guaranty and Surety of Scranton will establish a branch 
office at 84 William street, New York city. The new office will be in charge of 
john W. Kellar, resident vice-president; Fred C. Williams, resident manager, 
and George L. Yuengling, resident secretary. 

—The Illinois Surety has decided to divide its Indiana territory, and has 
appointed A. M. Creed general agent for eighteen counties in the northern part 
of the State. Another general agency will be established in Indianapolis, and 
still another in the southern portion of the State. Mr. Creed has been the com- 
pany’s agent at South Bend. 

—The Maryland Insurance Department has completed an examination of the 
United Surety Company as of December 31, 1907. The report of the examiner 
gives the company admitted assets of $772,701 after deducting loans on personal 
property, $11,649; gross premiums in course of collection, $6882, and open rein- 
surance account of $88,963. The liabilities, except capital, amount to $199,604, 
leaving a surplus to policyholders of $573,098. 








TOO LATE FOR CLASSIFICATION. 


—The Inter-Ocean Life and Endowment Company of Kansas City, Mo., is 
about ready to begin business. Its policy forms are in type, and active solicita- 
tion for business will be taken up at once. Robert A. Ridgway, formerly special 
agent in charge of the accident department in the Western Massachusetts branch 
office of the Travelers, and latterly in charge of the Travelers life and accident 
department in Southern Iowa, has resigned his connection with the Travelers, 
and on April 1 will take a position in the home office of the Inter-Ocean Life 
and Endowment as assistant to the president. Mr. Ridgway has shown marked 
ability as a personal producer and along organization lines, and the Inter-Ocean 
is to be congratulated upon securing his services. - 
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COMPANIES AND AGENTS 








New York City Agency of the Northwestern Mutual Life. 
John I. D. Bristol, Manager. 


It is now nearly twenty-five years ago since the New York city agency 
of the Northwestern Mutual Life was taken over by John I. D. Bristol, 
the well-known all-round life insurance expert whose portrait appears 
as a supplement in this issue of THE SPECTATOR. Mr. Bristol was born 
in 1845, and for forty years continuously has been connected with the 
business of life insurance. For thirteen years prior to the year 1881 he 
was in the service of the Connecticut Mutual Life, and for the last 
twenty-seven years he has been uninterruptedly connected with the 
Northwestern Mutual Life Insurance Company of Milwaukee. Entering 
the service of that company in January, 1881, he was appointed special 
Western agent, and in 1883 was transferred to New York city, becoming 
manager of the New York city agency. The work accomplished by the 
agency is enormous in its volume, while the benefits conferred by that 
work is beyond computation. A slight indication of the productiveness 


of the agency may be gathered from the fact that in the year 1907 alone | 


its new paid-for business amounted to $12,787,140, which is a larger 
amount than that written by 80 per cent of the life insurance com- 
panies of the United States. This year started off at even a greater rate 
of progress, for the January paid-for business footed up $1,431,000, with 
a still greater February production of $1,741,500 paid for, which is a gain 
of 47.2 and 90.6 per cent, respectively, over the corresponding months of 
1907. Both months are larger than any single month of last year. The 
important position held by this agency to the company is shown by the 
fact that it contributed 22 per cent of the written business of the North- 
western for the single month of January, 1908. 

The achievement of such results as are outlined above naturally im- 
plies a solid organization, the upbuilding of which has been the work of 
years. Mr. Bristol attributes his success to the agency protection prin- 
ciples laid down by him. The cardinal principles of that system are: 
(1) No rebates. (2) No brokers. (3) No helpers. (4) No part-time men. 
(5) No single-application-rebate-shifting-responsibility contracts. (6) 
All commissions of rebating or brokerage agents forfeited to the anti- 
rebate fund of the agency. As an insurance man recently said, these in- 
centives to the best life insurance work it would be well for all the com- 
panies to adopt; the business of life insurance would then be a business, 
indeed. 

Men who enter the service of this agency pledge themselves to abide by 
the principles above set forth and to devote their whole time to the 
business. The methods of the agency are highly advantageous to those 
who accept its contracts, for they do not admit of a man being a mere 
solicitor.: Each day has its appeinted work, so that the agent has a sys- 
tematic course to follow, which results in steady production instead of 
the business coming in spurts. As the agents are paid the entire first 
year’s commission, and all premiums after the first year are collected 
through a non-lapsing system by the general agency offices, the cost of 
such collection to the agent is reduced fo the minimum. To this very 
desirable advantage is added the saving of time to the agent for solicit- 
ing purposes by taking from him all interviews with policyholders re- 
lating to loans, lapses, assignments, policy inquiries, etc. Each agent, in 
a compensation sense, is a general agent without general agency cares, 
responsibilities or expenses. This has resulted in the great proportion 
of the business of this noted general agency being the product of twenty- 
five leading agents. The agency standard is of the highest, and a New 
York city Northwestern ‘‘manager” under Mr. Bristol implies about all 
there is desirable in the latest and best of agency contracts in the most 
successful general agency in the world of life insurance. 





Columbian National Life Insurance Company. 


During the year 1907 the Massachusetts Legislature adopted a new in- 
Surance code, the provisions of which tend to make life insurance com- 
panies organized in that State more solid and secure than ever before, 
and Massachusetts companies have always been considered among the 
very best. The Columbian National Life of Boston, the youngest Massa- 
chusetts company, in conformity with the new law, revised its already 
liberal policy contract and now presents a form containing many ad- 
vantages to policyholders, among which may be specially mentioned a 
disability clause. In the event of the insured becoming totally and 
Permanently disabled while the policy is in force, the premium will be 
paid by the company until the insured is again able to pursue some 
gainful occupation. No reduction is made from the face of the policy 
by the operation of this clause, nor in the loan and surrender values 
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allowed: Such a provision rounds out the life insurance policy and as- 
sures the holder that disability will not* cause him to lose the protec- 
tion at a time when it is most needed. All policies now issued by the 
Columbian National are on the non-participating plan, so that the in- 
sured is absolutely certain of the yearly cost to him. 

Early in 1907 this company discontinued its industrial branch by re- 
insuring the policies in the Metropolitan Life of New York, and since 
that time has confined its operations exclusively to ordinary business. 
All things considered, the year may be accorded a satisfactory one. 
The old business on the books was well maintained and the new writ- 
ings exceeded five million dollars. It now has in force 9362 policies for 
$35,500,887, an average of $3792 per policy. This average is quite high 
and indicates an exceptionally high grade of policyholders. Premium 
receipts for the year amounted to $1,333,366; policyholders and their 
beneficiaries received $301,296, and the sum of $585,529 was laid by from 
the income for their future protection. Financially, the company is par- 
ticularly strong, possessing assets amounting to $4,091,055, and a surplus 
on policyholders’ account of $1,481,770, including the capital stock of 
$1,000,000. The executive management is in particularly effective hands 
and every effort is being made to keep the company prominently to the 
fore among reliable life insurance institutions. Arthur E. Childs be- 
came presidént last year, and associated with him in the active conduct 
of the company are Franklin W. Ganse, vice-president and director of 
agencies; Wm. H. Brown, secretary and treasurer; F. P. Sears, vice- 
president and comptroller, and Frank A. Wesley, director of Eastern 
agencies. 





New Century Life Union, Topeka, Kansas. 


The New Céntury Life Union of Topeka, Kan., was organized a little 
over a year ago, temporarily, under the fraternal laws and has been 
writing a satisfactory quality of non-participating insurance. This com- 
pany was so organized in furtherance of its plan to ultimately become 
a legal reserve stock company, meanwhile being able to write a nice 
volume of business while placing its stock on the market. It wrote 
$400,000 of business last year with only three men in the field. The agency 
force is now being rapidly increased. 

Already $100,000 of the stock has been placed in the West, and Eastern 
parties have contracted to place another $100,000 of the stock in the 
States of New York, Connecticut and Pennsylvania. As there is now 
but one legal reserve life insurance company in Kansas—one of the most 
prosperous States of the great and growing West—it would seem as 
though there is a good field for such home life insurance companies 
there. The State of Kansas, with the adjacent States and some others, 
ought to contribute an excellent volume of business to a company which 
had ample capital and was in good financial standing. The stocks of 
well-managed life insurance companies have proved themselves to be 
among the best and safest of investments; and the stock of a pro- 
gressive company of this character should yield satisfactory returns to 
its stockholders. The opportunity offered by the New Century Life 
Union to subscribe to its stock, after the company has already made a 
good start in putting business on its books, would seem to warrant the 
opinion that the balance of the stock will very soon be taken up. The 
men in charge of the affairs of this enterprising organization and who 
are responsible for the progress heretofore made are: President J. W. 
Haughey and Secretary L. G. Beal. Doctor J. H. Outland is its medical 
director. 








REPORTS OF FIRE INSURANCE COMPANIES, 





China Mutual Insurance Company, Boston, Mass. 


A. D. Hill has been appointed temporary receiver for the China Mutual, at the 
instance of Commussioner Hardison. The company had been transacting a 
general marine business since 1853. The heavy depreciation in security values, 
together with heavy losses, completely swamped its net surplus. Its president 
and underwriter is Edmund A. Poole. 





Falls City Insurance Company, Spokane, Wash. 


The Falls City Insurance Company of Spokane is being incorporated, with a 
capital stock of $200,000. The incorporators are: W. F. York, o. D. Needy, 
L. C. Fisher, M. H. Whitehouse, Wm, E. Richardson, A. M. Dewey. 





Indianapolis Fire Insurance Company, Indianapolis, Ind. 


The Indianapolis Fire has reinsured its entire outstanding liability in the Ger- 
man-American of New York. This step appears to have been under consider- 
ation for some time, and is largely due to the excessive cost of doing business 
coupled with a high loss ratio and 2 doubtful outlook for the future. 

The German-American has located a second agency in Indianapolis, with 
Fred Merz, who was the leading agent of the retiring company. 





Lancaster Fire Insurance Company, Lancaster, Pa. 
A company bearing the above title is in process of organization by De Haven 
& Butts of "Lancaster, Pa. It is prepanad to have a capital of $100,000 and a 
paid-in surplus of $50,000. 
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Prominent Agents and Brokers. 











An nation wenpuiltiens : . those carrying 
FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 








H W. BEALS 
‘ New York Suburban Territory 
Brokers Protected 


Telephone 3052 John 


Full Commissions Allowed 
76 William Street, New York City 














Company Representation Wanted. 


The agency of one or more Fire Insurance Companies is wanted for 
this City and State. I am well and favorably known and control de- 
sirable business, which can be greatly increased through representation 
of conservatively conducted companies. 


JULES A. GAUCHE, 


904 Gravier Street, New Orleans, La. 





Experienced and successful general agent now located in 
Los Angeles wants an agency for Life Insurance Company 
for Southern California. Address, General Agent, 312 Delta 
Building, Los Angeles, California. 





A lawyer in active practice 10 years, formerly in fire in- 
surance, wants position as special agent. Address Lock Box 
102, Lewisburg, W. Va. 








Reporting and Adjusting Companies. 


THE HOOPER-HOLMES INFORMATION BUREAU 
87 NASSAU STREET, = NEW YORK CITY 
. te INSPECTION DEPARTMENT 

This B »t its i t local correspondents, is prepared to make prom 
thorough inspections and investigations of applicants, claims, agents, and medical ky 
life and accident companies at all points throughout the U.S. and Canada. We offer exceptional 
facilities for service of this character, having over one million records on file for reference. We 
have recently acquired the business of the Holmes Mercantile Agency of New York, thus adding 
materially to our facilities, Blanks for reports furnished on application. No contract or sub- 


scription eee, bills being rendered monthly. 
W .DE M. HOOPER, Presidert BAYARD P. HOLMES, Vice-President 














Prominent Agents and Brokers. 
ERCY B. DUTTON NEW YORK STATE MANAGER 


FOURTH FLOOR WILDER BLDG. ROCHESTER, N. Y. 
Humboldt Fire Insurance Co,, of Allegheny, Pa. 

Assets, $787,555.41 Surplus to Policyholders, $460,804.17 
Teutonia Fire Insurance Co., of Allegheny, Pa. 

Assets, $792,496.07 Surplus to Policyholders, $481,906.29 


RWIN & GRIFFIN, NEW ORLEANS, LA. 
General Agents, Louisiana and Mississippi. 


~ Delaware Fire Insurance Company of Delaware. 
Hamilton Fire Insurance Company of New York. 
National Lumber Insurance Company of Buffalo, N. Y. 
Adirondack Fire Insurance Company of New York. 
Lumber Insurance Company of New York. 
City of New York Insurance Company. 
Frankfort Marine and Accident Insurance Company of Germany. 
New York Plate Glass Insurance Company of New York. 














ARRY M. COUDREY & CO. Correspondence Solicited 
General Insurance Agents and Brokers Pierce Building, ST. LOUIS 
Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 


Representing: 
Norwich Union, Hamburg-Bremen, Philadelphia Underwriters, Fidelity, Orient, Spring- 
field, Phoenix of England, Connecticut, New Hampshire, Austin, Ohio — ” 
U, S. Fidelity and Guaranty Co., N. Y. Plate Glass, General Accident, 


London Guarantee and Columbia. 





ee MANN & ROGERS 
GENERAL AGENTS FOR KENTUCKY FOR 


Austin Fire Ins. Co., Dallas, Texas. 
Commonwealth Fire Ins. Co., Dallas. Texas. 


Correspondence Solicited. 406 KELLER BLDG., LOUISVILLE, KY 





a & VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 


HE JOHN L. DUDLEY, JR., COMPANY 
FIRE UNDERWRITERS 


UNITED STATES GENERAL AGENTS 


Law Fidelity and General Insurance Corp., Ltd., of London 
Law Car and General Insurance Corp., Ltd., of London, 





Surplus Lines Throughout the United States Handled for Brokers. 
Correspondence Solicited 


PROMPT SERVICE GUARANTEED 
45 WILLIAM STREET, NEW YORK. 





TUTTLE, 


a R. 
SYRACUSE, N. Y. 


Manager Eastern Department for six reliable 
fire companies. 


Correspondence invited concerning agency or surplus lines 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. ; 
Special Attention Given to Surplus Lines. 





Established 1870, 


AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 
15 EXCHANGE PLACE, - - - - JERSEY CITY 


General Insurance Agents for New Jersey. r 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 





CHURCHILL WHITTEMORE CO. 

e 118-120 N. FOURTH ST. (Ist Floor Pierce Bidg.), ST. LOUIS, MO. 
SOLE AGENTS: Commonwealth, North River, Continental, Mercantile, Spring Garden, St, Paul, Commerce, 
Williamsburgh City, Sea i i i i , Rhod 
ian” Gna soved ha Sdn ges esate on OU essa” 











HERBERT Buxton, Pres. and Mgr. 
YUXTON INSURING AGENCY, 
: GENERAL INSURANCE, 63 Witam Srreet, New Yorx. 


Correspondence Solicited. 
W L. PETTIBONE & CO. 
x 


Best Companies Surplus Lines 
WLiberty Street - - - - 


L. Austin JonNson, Soe. 





Prompt Service 
NEW YORK 








Prominent Hgents and Brokers at Chicago. 





Gzo. W. MontcomERY M. L. C. FunKHOUSER 


MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 
Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co., 


Philadelphia; Farmers & Merchants Ins. Co., Lincoln, Neb.; and Lloyds Plate Glass Ins. 
Co., New York. 
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Public Accountants and Auditors. Lctuarial, 
REDERICK F. JUDD & COMPANY, 
is H. NITCHIE, 
Certified Public Accountants J. : 
Insurance Accounting a Specialty ACTVUART 
Home Office, - - - - 140 NASSAU ST., NEW YORK 153 LA SALLE STREET 


Cable Address. ‘‘Audit’’ Telephone, 5550 Beekman 


Actuarial. 














A strong young Company wishes an Actuary with office 
experience. Write stating full particulars of age, education, 
experience and references. 

DAVID PARKS FACKLER, Consulting Actuary, 
35 Nassau Street, New York 





AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B. 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1404-5) 





\yaer= C. WRIGHT, 


Successor to EL1zuR WRIGHT 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 
Western Union Code. Cable Address, “ Actuary” 





M. DAWSON, F. 1. A. 
9 CONSULTING ACTUARY. : 
Member of the Actuarial Society of America, Fellow of the Institute of Actuaries. 
dember of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


76 WILLIAM STREET, NEW YORE CITY 





Cc“ J. HARVEY, F. 1. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Ireland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO., JERSEY CITY, N. J. 





aia BARNETT, 


CONSULTING ACTUARY, 


502-3 PeTERS BUILDING, ATLANTA, GA. 





R E. FORSTER, 
CONSULTING ACTUARY, 


Areade Building, PHILADELPHIA 





= W. GLOVER, Ph.D. (in mathematics). 


Consulting Actuary. 


919 Association Building 


Telephones } —-> 


CHICAGO 





PAu L. WoOLsTon, 
CONSULTING ACTUARY, 


214 SYMES BLDG., - = « DENVER, COL. 





REDERIC S. WITHINGTON, 
CONSULTING ACTUARY 
1012-1013 Fleming Building Des Moines, lowa 


Thirty years’ experience in Mutual 672 
The Mutual Life Insurance Company of New a Telephones< Iowa (Long 
and as Actuary of Iowa Insurance Departmen’ Distance) 284 


Examinations, Valuations, Premiums, Policy -~ Se Etc. Accurate work assured. 





rl W. BUTTOLPH 
. 


CONSULTING ACTUARY 





INDIANAPOLIS, IND. 


LAW BUILDING, 





808 Temple Bldg. 612 Canal Louisiana Bank Bldg. 
Toronto. New Orleans. 


F. A. WILLIAMS 
S&S H. PIPE 
Consulting Actuaries 


Associates of the Institute of sean, Great Britain, 
Associates of the Actuarial Society of America. 





EORGE DYRE ELDRIDGE 
CONSULTING ACTUARY 
Temporary Address: NEW YORK CITY 
RIVERDALE-ON-HUDSON 
¢ Telephone, 1635 Yonkers 


30 Years’ Experience. The National Fra 


ternal Congress Table of Mortality was 
graduated by Mr. Eldridge.) 








Life Ansurance Loans and Investments. 








IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


a. tontine and distribution policies fiessunted at 6 per cent. 
ve larger cash and loan values than companies. 
Foambaaie continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Egurras.e Buiwpine, Cuicaco, IL. 








1312 Geddes Avenue, Ann Arbor, Michigan. 








‘‘*THE PROBLEM OF THE AGENT”’ 


We will mail you FREE, the above pamphlet and several others 
that tell things of interest to general and local life insurance 
solicitors. We will also tell you about our Course of Insurance 
Salesmanship. You are interested, so write today. 


INSTITUTE INSURANCE SOLICITORS 
Box 236 E. PEKIN ILL. 
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Florida Life Insurance Co. 


Home Office, Jacksonville, Fla. 


Authorized Capital Stock, $2,000,000. 





M. D. dohnson, President. H. B. Race, Secretary 





Preparing now to enter several Southern 
States embodying excellent territory for 
capable producers. Policies are ready sellers. 
Progressive men of integrity are advised to 
inspect our liberal contracts. 


“Best Company in Dixie” 


Insurance amounting to $3,000,000 
written within the past eighteen months. 
A young, progressive and remarkably 
successful company. 
For contracts, address 
M. D. JOHNSON, President. 








How Do You Self 9 


Life Insurance : 


Do you work at haphazard? 
Do you experience dull times ? 
Do you find ready arguments ? 
Do youlocate prospects readily? 
e Do you ever get discouraged ? 





EASY WHEN YOU KNOW HOW 





Life insurance salesmanship is not difficult if it is systematized and thoroughly 
anderstood. But the man who would sell the life contract successfully must equip 
himself and not try to conduct his business in a haphazard way. 

You can acquire a comprehensive education in The Art of Selling Life Insur- 
ance through the correspondence course of The American School of Insurance. It 
treats 0. every phaze of life insurance with particular reference to selling the con- 
tract and advancing the interests of the salesman by fitting him for a position of 
1 sponsibility. 

We have aided and advanced hundreds of life insurance salesmen, and given in- 
formation that has doubled their i In many cases the instruction has 
meant thousands of dollars to the student. Writeat once for descriptive circulars 
and fac-simile letters from students. 


The American School of Insurance, 


P. 0. Box 607 A LOUISVILLE, KY 

















Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. 
This Company insures horses, mules and cattle against 
death from any cause. Attractive policies, fully protected 
by deposit of securities with Indiana Insurance Dept. Un- 
limited opportunities. No real competition. 
Agents} This is the only recognized company. of its 
Wanted| kind, endorsed by all the large breeders and 
importers. Write now about your territory. 














Losses Paid in 1907 
Surplus as to policyholders 


$ 65,000.00 
124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) 


Crawfordsville, Indiana 





Surety, Plate Glass and 


Miscellaneous Insurance 


A Manual for Managers, Agents, 
Brokers and Policyholders 


Surety; Fidelity; Plate Glass; Burglary; Credit; Physicians’, 
Druggists’ and Dentists’ Liability; General Water 
Damage; Sprinkler Damage; Title Guarantee; 

Fly Wheel and Strike Insurance. 


® This new work also embraces a series of valuable Hints to Agents of 
Casualty, Surety, Plate Glass and other Miscellaneous Insurance 
Companies. 


Prices; Bound substantially in cloth, $1.00 
Bound in flexible leather, - 1.50 


_ THE SPECTATOR COMPANY, Publishers 
135 WILLIAM STREET NEW YORK 


TO THE LIVE ONES 


Investigate 


The Great Western Life Ins, Co. 


KANSAS CITY, MO. 











Organized April 20, 1907 


914,128,750 Insurance in Force Sept. 30, 1907 


The Most Attractive Policy Ever Written 





Address all communications to Home Office, Kansas City, Mo. 
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